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PITTSBURGH BOARD 


Charges Call It “Illegal Combination” 
and Say It Constitutes a 
Monopoly. 


STATE BRINGS DISSOLUTION SUIT. 


Secretary Trimble on Stand Explains 
Changes in Rates, and Discusses 
Competition. 


The Allegheny County Board of Fire| 
Underwriters, commonily referred to as 
the “Pittsburgh Board,” is charged with 
being an “illegal combination” and con- | 
stituting a monopoly of the fire insur-} 


ance business in the territory in which | 
it operates, in a suit that is now in pro-| 
gress in the Equity Court at Pittsburgh, | 
having been instituted by the Common-| 
wealth of Pennsylvania through Attor-| 
ney General John C. Bell. 

The dissolution of the Board of Fire| 
Underwriters is asked for on the ground 
that it constitutes an illegal combina-! 
tion in restraint of the fire insurance 
business in this county. It is further 
alleged that the board practically con- 
stitutes a monopoly of the fire insurance 
business in this district and companies 
and agents not affiliated with its organ-| 
ization are unable to do business here. 

Deputy Attorney General J. E. B. Cun- 
ningham is representing the Common- 
wealth at the hearing. It is expected 
the proceedings will continue through 
the week, as many witnesses will be 
called by ‘both sides. 

W. F. Trimble, the secretary of the 
board, wag on the witness stand all day. 
He told of the formation of the board 
and its workings. There are 165 com- 
panies affiliated with the board, he said, 
representing companies from al! parts 
of the United States, 469 brokers and 
283 agents. 

In explaining the apparent high rate 
of insurance in this city Mr. Trimble 
said that this was due in a measure to 
what he termed faults of management. 
A building at 625 Liberty avenue was 
taken as an example. The rate of in- 
surance charged was $1.42 and 8 mills 
per hundred, whereas the regular rate, 
if all the suggestions and rules of the 
board had been complied with, would 
have been only 67 cents. 

He was questioned concerning the 15 
per cent. discount under the 80 per cent. 
clause. Mr. Trimble said that if the 
building was insured for 80 per cent. of 
its value there would be a reduction of 
15 per cent. in the premium. 

Mr. Cunningham asked him if it was 
not a matter of fact that the universal 
schedule rate was based on 50 per cent. 
of the value of the building, and he re- 
plied that it was. Pittsburgh is the only 
large city where the 80 per cent. clause 
is insisted upon. 

The witness admitted that the 15 per 

(Continued on page 13.) 
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North British 


THE HOME 


Insurance # Company 
New York 


Elbridge G. Snow, President 
MAIN OFFICE, 56 CEDAR STREET 


CASH CAPITAL, $3,000,000 
Assets, January Ist, 1912 
Liabilities (including capital) 
Reserve as a Conflagration surplus see 
Net Surplus over all liabilities and reserves...............000..008ees 


SURPLUS AS REGARDS POLICYHOL DERS, $18,615,440. 


$32,146,564 
18 331,124 
1,800,000 
13,815,440 


Insures against loss ot real and personal property, rental income, 
use and occupancy, earned profits and 
commissions by 


Fire, Lightning, Wind-storm, Automobile and 
Inland Transportation Risks 





Entered United States 
1866 


and Mercantile 
Insurance Co. 


Established 1809 





Since 1866, when the North British & Mercantile entered the United 
States, 1,833 Fire Insurance Companies have failed or retired 














RE you in the right place? Men of 
ability, who are ambitious to succeed, 
will find an opportunity with us. 
Results will be recognized. 
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A WEEKLY NEWSPAPER COVERING ALL BRANCHES OF INSURANCE 


$3.00 a Year; lic. per Copy 


‘SHOULD SECURE 
SOLID FOUNDATION 


Secretary Montgomery of Masonic 
Mutual Uses Old Liners to Em- 
phasize Arguments. 


SOUND ADVICE TO FRATERNALS 


Advocates Law Compelling Societies to 
Keep Up Reserves and to Charge 
Adequate Rates. 


The address of William Montgome1 
and general 
Mutual Life of 
Columbia, 


secretary manager ol 


Masonic the District « 


before the meeting 


Associated Fraternities of America 


of fraternal 


he 


regards 


}an organization associa 


The 


fraternallism 


tions in which discussed 


Future” as 
forms an interesting document 

Mr. Montgomery said that the future 
than the 
“The 


Was more interesting tc him 
|} past because of its possibilities 
is ours,” he said, “but it can 
only be wisely used if we intelligently 
face the future and prepare today for 
| the inevitable tomorrow.” He said 


present 


Truth Between Extreme Views. 

| “As to the present situation there 
are those who feel that the fraternal 
| orders are over a volcano that is liable 
|to burst at any time and engulf the 
whole outfit There are others who 
try to assure themselves that all 
well and, in spite of the seemingly 
resistible increase in mortality 
} and expenses of management, they still 
hope in some way or other that they 
will find the pot of gold at the base of 
the rainbow their hopes have created 
Probably the truth lies between these 
two extreme views of the situation: at 
any rate this is not the time for us to 
play ostrich, to bury ovr heads in the 
sand and think that sophistry or cow- 
ardice will change the situation The 
| danger signal is set and the red light 
grows brighter with cach recurring 
year. That there is a spirit of unrest 
and dissatisfaction, and a lack of con- 
fidence and enthusiasm pervading a 
large part of the membership 
ternal societies, is admitted We all 
| know the situation pretty thoroughly; 
we have had a long period of agitation 
jand discussion. The Mobile Bill was a 
definite effort toward a remedy of con- 
ditions and affairs which have been 
recognized; the time of agitation was 
necessary but has been quite long 
enough. I submit that sooner or later 
fraternal insurance must be put on a 
solid and permanent fceundation, and I 
want to discuss to-day a remedy that I 
| believe will do so, one that will avoid 
the dissatisfaction, disunion and dis- 
cord of arbitrary re-rating, that will 
not interfere with existing contracts, 
that will do ample and substantial jus- 
tice to the present members as well as 
to the new members, and place the 
business upon a firm and enduring 
basis.” * * * 4 
The Guiding Lamp. j 

The only lamp by which our feet may 
be safely guided is experience, therefore 
I want to sketch in broad lines, very 


is 
ir 


losses 


of fra 


| briefly, the history of old line insurance 


in this country for the past fifty years 
and see if we cannot get a lesson from 
the same that will benefit us in our 
work as officials of fraternal institutions. 
(Continued on page 3.) 
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CAMPAIGN OF PUBLIGITY 


EXPECTED BENEFIT DOUBTFUL. 








Possible Difficulty In Securing Pro Rata 
Contribution From All Companies 
Interested. 





The scheme for a general campaign, 
advertising the merits and importance 
of life insurance, as proposed by the 
National Association of Life Underwrit- 
ers, has much to recommend it; but 


there seem to be insurmountable diffi- 
culties in the way of making it a suc- 
cess. It might be well to consider some 


of the obstacles and disadvantages as 
well as the merits of the plan. 

In the first place is it practicable? It 
is scarcely conceivable that all compan- 
ies will join in meeting the expense, at 
least in proper relative proportions. Is 
it not more likely that whatever is done, 
if anything be done, will have to be 


done by a very few organizations? 


Granting the advantages to be derived 
from a campaign of publicity, it is 
morally certain that only a limited num- 
ber of companies would contribute to 
the expense, while all companies would 
equally share in the benefit. The prob- 
ability, not to say certainty, that this 
would be the case will tend to lead the 
few conrpanies who would have to bear 
the bulk of the outlay, to expend their 
funds in advertising their own business. 

All intelligent people already know 
and admit the necessity and the bene- 
fits of life insurance The newspapers 


hesitate to discuss 
institutions de- 
benefit, though 
liscuss the ad- 


and magazines 
and recommend other 
signed to be of public 


never 








very few of them ever 
vantages of life insurance to the com- 
n \ A limited number do urge its 
nee from time to time, but the 
crea ajo yf newspapers and maga- 
zines are rather chary of their good 
vords, apparently holding the opinion 
that commendation would be merely so 
nuch free advertising for a private busi- 
ness whch oug to pay for favors. Let 
the life insurance companies of the 
country nee undertake a concerted 
plan of general advertising, and no 
secular publication will thereafter have 
1 WV 3a life insurance save 
such a re beneficiaries of the adver- 
A Case In Point. 
A yt F l - to r€ considered is 
his. For several years the Postal Life 
of New \¥ 1 small stock corporation, 
has been endeavoring to bui Id a mail 
order busines y means of advertising. 
The s is been a virt ual failure 
so far with last vea 
MANY, i VOSO 1 he b 
the P Savings Life, 
rh t fforts le 
Oo s 1 4 per cen oO s 
vdve sing ex] se wpon the business 
Pro S zs. Nevertheless 
1 g | it has accomp 
lished little more than to create a pub 
] ) s i lif Insurance costs 
0 MK it agents’ commissions 
are a needless burden wpon policyhold 


ers. 
by this method, but it has put into the 
mouths of the public an objection which 
life insurance agents are often obliged 
to dissipate before they can make any 
progress. Its funds have been too limit- 
ed to advertise sufficiently to secure 
business for itself, but if the regular 
life insurance companies of the coun- 
try will unite in spending their hun- 
dreds of thousands of dollars with news- 
papers and magazines, anid thereby suc- 
ceed in creating sufficient public inter- 
est to lead men of their own accord to 
seek directly for life insurance, the one 
beneficiary of the scheme would be the 
Postal Life. 


How It Would Work. 


It has not secured business itself 





The companies, which foot the bills 
in this general campaign of publicity, 
cannot, as a matter of course, recom- 
mend themselves or any particular com- | 
pany to the public. The people who are | 
sufficiently influenced by this general 
advertising to move in the matter and| 
make direct inquiries as to cost and| 
contracts, will naturally recall the arg | 
ment of the Postal Life, that a great} 
saving can be made by dealing directly 
with the company that rebates to each! 
applicant the commission that would 
otherwise have gone to the agent. If 
anything could make the scheme of the 
Postal Life a success, it would be the 
proposed plan for the regular compa- 
nies to supplement its special advertis- 
ing, by a general campaign urging 
everybody to insure but mentioning no 





particular company with which to in- 
sure 
The people already beleve in the 


merits of life insurance. The proposed 
publicity campaign is not to teach them 
this, but to move them to act. Not many 
will be influenced to that extent, but 
the.few that may seek insurance, direct- 

ly will apply to the Postal Life and to 
similar organizations. To some extent 
it may make the work of the soliciting 
agent easier, helping thus the few com- 
panies that pay the bills, but helping 
quite as greatly the many companies 
that contribute nothing. | 





Attractive to Investors. 

Stock of 
tinues attractive to 
vestors of Hartford, Conn., and the 
shares of all classes of companies in 
that city command a figure far and 
away beyond their par value. During 
the past week the demand for stock of 


insurance companies con- 
discriminating in- 


the Aetna Life and the Travelers In- 
surance companies, was particularly 
brisk, 412 per cent. being bid for shares 
of the first named company and 1,125 
for the latter. Even these attractive 
figures failed to induce many sales, 
owners of the stock preferring to hold 

and displaying sound judgment in 


so deciding. 


Har! E. Vineberg, 
tuary of American Insur- 
Co. of Chicago, has resigned as of 
November 30 


secretary and ac- 
the Jankers 


ce 





fireat Southern Life Insurance aa wa 


HOUSTON, TEXAS 





J. T. SCOTT 


Treasurer 


J. S. RICE 


President 








BEGAN BUSINESS NOVEMBER 1, 1909 


Results accomplished in 
Thirty-one months end- 
ing May 31, 1912: 


Outstanding insurance 
Ba sncswwaseusc $13,000,000.00 


1,220, 471.38 
994,867.42 


ee a shetc csktosragnade 
Surplus to Policyholders, 


Applications received 
during first five months 
is tian sash $4,000,000.00 


FOR AGENCY CONTRACTS ADDRESS 


0.S.CARLTON, Vice-Pres., Houston, Tex. 











The State Life Insurance Company 
INDIANAPOLIS 


Not The Oldest--Not The Largest--Just The Best 





TEN MILLION DOLLARS 


Deposited With The State of Indiana For The Sole Protection of 
Policyholders 





Good Territory and Remunerative Contracts for Men Who Can 
«Do Things ’”’ 


Address CHARLES F. COFFIN, 2nd Vice President 
1231 State Life Building 











HARTFORD 
LIFE 


HARTFORD, CONN. 


PAYS TOP FIGURE COM- 
MISSIONS UNDER DIRECT 
RENEWAL CONTRACTS. 
What Do You Want? 
Where Can You Work? 

SEE IF WE CAN SATISFY 
YOU 


Non-Participating 
and Participating 


NEWEST FORMS 








MICHIGAN 
STATE LIFE 


DETROIT 
FREDERIC APPS, President 


We Want 
ONE SPECIAL MAN 


in 
OHIO 
and ONE in 
DETROIT, MICHIGAN 


Address HOWARD C. WADE, 
SUPERINTENDENT OF AGENCIES 
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W. O. JOHNSON, President 


Low Rates 


Disability Pension Provisions 
Company has over $1,000,000 of Surplus 


Territory—Liberal 


S. W. GOSS, Vice-President 


Contracts— Write 


Today for 


Men of character and ability can get direct contracts and life renewals 


SECURITY LIFE INSURANCE COMPANY OF AMERICA 


High Guarantees 


Terms 


THE “ROOKERY,” CHICAGO 
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TOLEDO LIFE OFFICERS RESIGN. 





Wilbur Wyant, and W. R. Luke Leave 
Company of Whch Former was 
Founder. 





Two of the ljeading officers of the 
Toledo Life Insuranee Co., Wilbur 
Wyant, president and W. R. Luke, 
vice-president, have resigned, Mr. 
Wyant was the organizer of the com- 
pany. The directors of the company 
accepted the resignations but took 
no action toward filling the vacancies 
at the time. Joseph L. Tillman, one 
of the vice-presidents, is acting presi- 
dent and Dr. Barber, another of the 
vice-presidents, is handling the agency 
work temporarily. : 





SHOULD SECURE SOLID FOUNDA- 
TION. 





(Continued from page 1.) 
Let us look back and see if they have 
not been in a worse plight than are the 
fraternals to-day. In May, 1871, the first 
convention of officials of old line com- 
panies was held, and it is interesting 
to note the questions for discussion at 
that meeting. They were: (1) A uni- 
form blank fnr making annual reports 
by the companies, (2) A uniform 
method of valuation including tables of 
mortality and rate of interest, (3) Uni- 
form laws, including uniform taxation 
of life insurance companies, (4) The 
best method of dealing with solvent 
companies. The fraternal societies 
have not yet reached the point where 
it is necessary for them to discuss the 
fourth question; we are only fighting 
for betterment of conditions; they were 
fighting for salvation. 
The Dark Era. 

Referring tc the great avalanche 
which swept companies away in the 
seventies, Mr. Montgomery said that 
this was the “most trying period in 
the history of American life insur- 
ance;” that the number of companies 
ceasing to do business in New York 
State was 46; that only four reinsured 
in companies that remained solvent; 
that only ten paid their liabilities in 
full and that the total loss to policy- 
holders was about thirty-five million 
dollars. Some of the principal failures 
he enumerates as follovs: 


Cash Loss to 
Name of Company Liabilities Policy-Holders 
Continental ...... $4,821,048 $3,476,982 
OO ae 3,268,000 1,347,000 
Guardian ........ 1,727,000 1,351,000 
Knickerbocker 3,065,000 2,380,000 
North American . 2,923,000 1,935,000 
- See., L. & Annuity 2,747,000 2,215,000 
Universal ........ 3,835,000 2,019,000 
12 smaller co’s .. 3,825,000 2,019,000 
N. J. Mutual, N. J. 1,006,185 965,161 
Piedmond and Ar- 
lington, Va. .... 822,000 769,000 
Republic, Ill. ..... 1,100,000 754,000 
Columbia, Mo. ... 2,824,169 2,574,919 
Charter Oak, Conn. 8,491,387 7,937,915 


“The Charter Oak easily carried off 
the prize for insolvency, paying back to 
its members only $553,472 out of $8,491,- 


387, or about 6% per cent. of its cash 
liabilities. The result of these disas- 
trous figures was what would naturally 
be expected. In 1870 the income ot 
companies doing business in New York 
was $105,000,000; in 1879 it was only 
376,000,000. In 1870 the new insurance 
written was $558,000,000, and in 1879 
this had dropped to $168,000,000.” 
Faced the Situation. 

That the business, notwithstanding 
existing conditions, pulied through the 
period referred to, was, in the opinion 
cf Mr. Montgomery, due to the ener- 
getic manner in which the company ex- 
ecutives took hold of the situation. He 
said: 

“The old line companies faced the 
situation and set about to right condi- 
tions; the basis of their success has 
been State regulation and valuation. 
Their prosperity and the gigantic pro- 
portions they have attained prove not 
only the benefit of State regulation 
and valuation, but how wisely they 
faced the problem confronting them; 
indeed their prosperity was so great 
that it came very near being their un- 
doing.” 

Again, he referred tu the upheaval 
of 1905-6, showing how three com- 
panies gained $97,00),990 in assets in 
the face of adverse publicity and loss 
of business. We quote: 

“Thus we see how these companies, 
because of State regulation and valua- 
tion, and because their business was 
on a firm foundation, came safely out 
of two storms that would have wrecked 
almost any other kind of institution; 
indeed I do not believe that any other 
kind of corporation could have had the 
same blast biown upon them and have 
come out successfully. Is there not in 
this a lesson for the fraternal orders? 
Has the public any right to expect any 
less of them than of the old line com- 


panies?” 
Speaking of conditicns among fra- 
ternals, Mr. Montgomery said _ that 


there was a tendency to look at the 
past instead of the future. As to ex- 
isting conditions and the remedy to 
apply, he said: 

Charitable to Old Members. 

“We are now face to face with the 
whole question of the future of 
fraternal insurance. If we build on the 
bed-rock of solvency, truthfulness, and 
square dealing, we can build a greater 
institution tnan ever yet dreamed of. 
Most of us know what should be done: 
the difficulty is, therefore, not so much 
what we should do as to how to do 
it, and T have a feeling that the worst 
obstacle we have to overcome is a false 
sentiment regarding our duties to the 
older members. We are looking too 
much to the past and not enough to 
the future. The difficulty of success- 
fully re-rating a large fraternal society 
is very great, if not, indeed, practically 
impossible: the members of this con- 
gress need no argument to convince 
them of this fact: the recent expert- 
ence of a large society in its laudable 
endeavor to put its members on an 
adequate rate basis is ample evidence 


of the truth of this statement. The 
experience of other societies attempt- 
ing re-rating is well known; the mor- 
tality increases through adverse selec- 
tion and the influx of new members 
is checked by the dissatisfaction of the 
old, so that rates that would be suffi- 
cient under norma] conditions are 
found insufficient, another re-rating is 
necessary, and then comes the begin- 
ning of the end. Any plan to be per- 
manently successful must, therefore, 
reduce this waste and friction. 


Critics With No Remedy. 


“We hear a great deal of criticism 
of the old line companies having 
ulterior motives on fraternal orders, we 
hear a great deal about sincerity of 
the motives that actuate the Insurance 
Commissioners in effecting laws that 
they honestly believe to be for the 
benefit of fraternal orders, but I have 
not yet seen these critics take a single 
concrete case of any society on an in- 
adequate rate basis and point out a 
plan that would put that society upon 
a safe and sound foundation, one that 
would guarantee to the members, now 
being admitted, that in a few years 
they would not be in the same plight 
as the present members, without some 
ot the provisions of the Mobile Bill. It 
is the easiest thing in the world to 
criticise, it is easy to write long articles, 
throw together big sentences, talk 
about representative form of govern- 
ment and freedom of action, give the 
d-—— to the Insurance Commissioners, 
who in most cases are the true, loyal 
friends of the fraternal orders, but let 
those who are doing so suggest a better 
remedy. I maintain that no man has 
a right to criticise who cannot suggest 
a remedy. 


Plan For Meeting Situation. 

“My suggestion is, therefore, that the 
laws be so amended that on January 
1, 1915, every society that cannot show 
solvency according to a valuation made 
by a standard table of mortality 
adopted By it, be required on and after 
that date to write all new members 
on an adequate rate basis and also be 
required to maintain the necessary re- 
serve on all certificates thereafter 
issued according to the table of mor- 
telity and rate of interest adopted by 
the society; determine by a retrospec- 
tive method of valuation the equitable 
share of each member in the accumu- 
lated funds of the society and give to 
each member the privilege of trans- 
ferring into the new class without 
medical re-examination, taking with 
him his proportion of the present assets 
of the society: let the transfer be made 
either at age at entry, charging the 
deficiency against his policy and credit- 
ing that deficiency with his then share 
of the present assets of the society, 
or let him take out a new certificate 
at his present age and at the rate 
therefor and allow him, as a credit on 
his future payments, the amount of his 
share of the present assets; have a 
valuation of each class of the society 
every year thereafter, and where mem- 


bers want to transfer from the old to 
the new allow them credit for their 
share of the assets of the society as 
shown by the last valuation. Let the 
members of the old class continue to 
pay their present rates; have made up 
monthly a statement of the receipts 
and death losses from each class, and 
when the death losses of the old class, 
plus the fraternal contributions of the 
mortality losses of the old class, levy 
special assessments upon the members 
of same to cover the deficiency. 

No Arbitrary Re-Rating. 

“By this plan you do away with 
arbitrary rerating; you substitute moral 
suasion for coercion, and satisfaction 
for discord, because you give to every 
member the option of remaining in the 
old class or transferring to the new, 
and you also give him what he is 
entitled to as his share of the assets 
of the old class at the time of transfer; 
you show him by valuation the defi- 
ciencies existing, and you allow him 
to choose for himself whether or not 
he will:remain in a class with large 
deficiencies staring him in the face or 
take his share of the assets of that 
class and transfer to one that will be 
solvent from the start. I believe that 
a certain proportion of the assets, say 
five or ten per cent., should be held 
back as a surplus, and in consideration 
therefor and also in consideration of 
the fact that the present members had 
established the society, the earnings of 
the new class, gains in mortality, 
savings in interest, etc., should be ap- 
plied as a fraternal contribution for 
the benefit of the other class. In other 
words, the funds of the two classes, 
after providing for the reserves on the 
new class, should be merged. This 
would do away with the objection that 
might be urged against the establish- 
ment of a new class, in that the 
members who have built up the society 
would receive no benefit from the in- 
flux of new members, because it would 
give them all that they were honestly, 
fraternally or fairly entitled to, and at 
the same time work no injustice to 
the new member. 

Successful in Practice. 

“T recommended this plan to the 
directors of the society I am connected 
with in 1902, and it has worked mag- 
nificently in our case. It has taken 
that society out of the fearful pit and 
miry clay and set, its feet upon a rock. 
We went a step farther, however, than 


here recommended, in that we had the 
charter of the society amended, re 
quiring it to maintain a reserve on all 
certificates thereafter issued so that 


we could assure to incoming members 
that regardless of change of manage- 
ment they could feel assured that the 
reserve would be maintained. It has 
enabled us to build up a good member- 
ship and to maintain the reserve on 
the American Experience Table of 
Mortality and 314 per cent. on all cer- 
tificates issued since that time. Prac- 
tically all members voluntarily trans- 
ferred. It is, therefore, not a theory, 
but a fact, that I am recommending.” 
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INDIANAPOLIS 


Indiana’s Oldest and Largest Non-Participating Company. 
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For an Agency Connection with this PROGRESSIVE COMPANY, Address Herbert M. Woollen, President 
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ARRANGE IMPORTANT PROGRAM 


MEETING. 





FOR LIFE PRESIDENTS’ 





Prominent Men in and Out of the Busi- 
ness to Discuss Topics Vital 
to Companies. 





The full program for the sixth annual 
meeting of the Assocation of Life Insur- 
ance Presidents, which will be held at 
the Hotel Astor, New York, December 
5 and 6, has been prepared and shows 
that each meeting of the association 
grows in importance and vital interest 
to the companies and life underwriters 
generally. Men of prominence both in 
and out of the insurance business are to 
be among the speakers and the subjects 
cover a broad field. One feature of the 
meeting that has created a great deal 
of interest and promises to be very pro- 
fitable to field men as well as execu- 
tives, is the discussion to be conducted 
under the head: “Fitting the Policy to 
the Policyholder.” Questions of the kind 
and amount of life insurance to suit in- 
dividual circumstances will be debated, 
the purpose being to produce some 
standardization of insurance require- 
ments from the standpoint of the policy- 
holder. The conservation of health has 
come to be an important feature of the 
life insurance company’s work and 
leading sanitary experts, will discuss 
it. 

Some of the Speakers. 

One session of the meeting will be 
devoted to consideration of the invest- 
ment side of the business. Under the 
general heading of “Problem of Con- 
serving Life Insurance Funds,” differ- 
ent phases of it will be discussed by 
Walker D. Hines, chairman of the ex- 
ecutive committee of the Atchison, To- 
peka & Santa Fe Railroad, United 
States Senator Luke Lea of Nashville, 
Tenn.; President George E. Ide, of the 
Home Life Insurance Company of New 
York, President Jesse R. Clark of the 
Union Central Life Insurance Company 
of Cincinnati, O., and President J. G. 
Walker of the Life Insurance Company 
of Virginia. 

George I. Cochran, president of the 
Pacific Mutual Life Insurance Company 
of Los Angeles, Cal., will make a trip 
across the country to act as presiding 
officer. The investment addresses will 
be made at the opening session on 
Thursday morning. The session on 
Thursday afternoon will be opened with 
an address by the Hon. William T. Bm- 
met, Superintendent of Insurance of 
New York, on “Attitude of Present Day 
Supervision of Insurance.” Then will 
follow, under the heading of “Prolong- 
ing Lives of Policyholders” addresses 
by leading sanitary experts, Dr, Allan 
J. McLaughlin, of the United States 
Public Health Service being scheduled 
to give an important address on water 
supplies and their effect on the typhoid 
fever death rate. 

So much interest is being manifested 
in the discussion on “Fitting the Policy 
to the Policyholders” that two sessions 
of the meeting will be devoted to this 
subject—those of the morning and after- 
noon of Friday, December 6. By this ex- 
tension of time, it is hoped that there 
will be opportunity to hear all who may 
have a message on the subject. The 
discussion will be opened with an ad- 
dress by the Hon. Frank H. Hardison, 
Insurance Commissioner of Massachu- 
setts and president of the National Con- 
vention of Insurance Commissioners. 

Complete Program. 

The comnlete program of the meeting 
follows: 

Thursday, December Sth, 10 A.M. 
Meeting Called to Order 
Cochran, Chairman, 
Pacific Mutual Life 
Co., Log Angeles, 


George I. 
President, 
Insurance 
Cal. 
PROBLEM OF CONSERVING LIFE 
INSURANCE FUNDS. 
“The Sacredness of Trusteeship in the 
Investment of Life Insurance Funds,” 
George E. Ide, President, Home 





as Local Investments for Life Insur- 
ance Companies,” 
Walker D. Hines, Chairman of 


Executive Committee, Atchi- 
son, Topeka & Santa Fe Rail- 
road. 





“The Call of the South for Insurance 
Investments,” | 
Hon. Luke Lea, United States 
Senator, Nashville, Tenn. 
“Forty-six Years’ Experience with| 
Farm Loans,” 
Jesse R. Clark, 
Union Central Life 
Co., Cincinnati, Ohio. 
“The Increasing Stability of Southern 
Real Estate Mortgage Loans,” | 
J. G. Walker, President Life 
Insurance Company cf Virginia, 
Richmond, Va. | 
Thursday, December 5th, 2.30 P.M. | 
“Attitude of Present Day Supervision | 
| 
| 
| 
| 


| 
President, 
Insurance | 


of Insurance,” 
Hon. William T. Emmet, Super- 
intendent of Insurance, Albany, 


PROLONGING LIVES OF 
HOLDERS. 
“The Effect of Safe Water Supplies on 
the Typhoid Fever Rate,” 
Dr. Allan J. McLaughlin, 
United States Public Health | 
Service, Washington D.C. 
“The Influence of Vital Statistics o»| 
Longevity,” 
Dr. Watson S. Rankin, Secre- 
tary, North Carolina Board of 
Health, Raleigh, N. C. 
Report of Health’ Committee of Assv- | 
ciation of Life Insurance Presidents. | 
Insurance Presideris. | 
F. W. Jenkins, Chairman, Pres- } 
ident, Security Mutual Life In- | 
surance Co., Binghamton, N. Y. | 
Friday, December Sth, 10 A.M. | 
FITTING THE POLICY TO THE | 
POLICYHOLDER. | 
' 
| 
| 
| 


POLICY- 


(Most men are undeg in- 
sured. Many are wrongly in- 
sured. Some are uninsurea. 
Amount of income, financial 
ability, character of business, 
size and age of family, and age 
of insured are among the sev- 
eral factors that should de- 
termine the amount and kind 
of insurance. The purpose of 
this discussion is to produce 
some standardization of insur- 
ance requirements from the 
point of view cf the policy- 
holder. As the primary object 
is to enlighten the general pub- 
lic, it is hoped that the use of 
scientific and technical terms 
may be avoited.) 

Opening Address 
Hon. Frank H. Hardison, Pres- | 


ident, Natioral Ccnvention of 
Insurance Commissioners, and 
Insurance Commissioner’ of 


Massachusetts, Boston, Mass. 
Leaders of discussion: | 
Frank O. Ayres, Fourth Vice- 

President, Metropolitan Life | 
Insurance Co., New York. 
William D. Wyman. President, 
Berkshire Life Insvrance Com- 
pany, Pittsfield, Mass. | 
General Discussion. 1) minute limit. 
Friday, December 6th, 2.30 P.M. 
“The Development and Conservation of 
Field Energies” 
Darby A. Day, Chicago Mana- 


ger, Mutual Life Insurance | 
Company of New York. 
“Little Known Policy Forms 


Fitted to the Average Man,” 
David Parks Fackler, Consult- 
ing Actuary, New York. 

General Discussion Continued. 





-" 


Reliance Field Changes. 

F. H. Davis, field superintendent ot | 
the Reliance Life in the lowa—Nebraska | 
department has been transferred to| 
Ohio, having supervision of that State. 
C. S. James has been transferred to 
Philadelphia and will co-operate with 
C. A. Bryant in pushing the organiza- 


We Terr saebe 








SOLICITING INSURANCE FOR 


The Mutual Life Insurance Co.of New York. 


IS ONE OF THE MOST LUCRATIVE OF CALLINGS 
Are you in the business to stay? Choose a Company good enough 
for you to stay WITH, and strong enough to stay with YOU, dur- 
ing your whole career; 
The oldest Company in America, which began business seventy 
years ago, is bigger, better and stronger now than ever before, and 
will be still bigger, better and stronger seventy years hence; 
Not the Company which YOU must introduce, but the Company 
which introduces YOU wherever you go; 
The Company whose better selling policies earn most for you in the 
way of commissions; 
The Company which furnishes the insured the largest protection for 
his money. 


| 


FOR TERMS TO PRODUCING AGENTS, ADDRESS 


GEORGE T. DEXTER, 2d Vice-President 


New York, N. Y. 





34 Nassau Street - - 








AETNA LIFE INSURANCE CO. 


OF HARTFORD, CONN. 








Aetna Life Agents have the advantage of being able 
to offer their prospects both Participating and Non- 
Participating Policies under the Life and Endowment 
forms, and, besides, a wide range of Non-Participating 
Policies, including: 


PARTNERSHIP POLICIES 

MONTHLY INCOME POLICIES 

TERM POLICIES 

PROGRESSIVE 20-PAYMENT LIFE POLICIES 
ANNUITIES, ETC. 








For a satisfactory opportunity to sell these policies, address 


FRANK BUSHNELL, Agency Secretary, Hartford, Conn. 
or T. B. MERRILL, Sup’t of Agencies 


1005 Insurance Exchange, Chicago 








HE Officers of the Company must be com- 
plimented for their administration, which is 
without reproach, and for the earnest desire 
they have ever displayed to conserve the 
interests of the policy-holders.” 
Excerpt from the report of Mr. John F. Roache 
of New York City, official actuary for the 
Insurance Department of the State 
of Alabama. 

THIS COMPANY CLAIMS SUPPORT 
AND ENDORSEMENT OF THE PUB- 
LIC UPON ITS RECORD. 


Besse: The Southern States 
ALL QUES OUR TEAS. Life Insurance Co. 


HOME OFFICE, ATLANTA, GEORGIA OF ALABAISIA 
WILMER L. MOORE, President 
FRANK ORME, Sec’y and Treas. ROBT. F. MOORE, Agency Sec’y. 
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BANKERS LIFE COMPANY 


DES MOINES, IOWA 
ERNEST E. CLARK, President ORGANIZED 1879 
Exceptional record during thirty-one years for 
Low Rate of Mortality Economy of Management Prompt Payment of Claims 
Gross Assets over - $18,200,000 


SIGMUND W. MEYERFELD, General Agent 
Phone, Cortland,1399 149 Broadway, Singer Bidg., New York 
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PRESIDENT SILLS A GUEST 


OF 





DELAWARE ASSOCIATION. 





Emphasizes “Get-Together” Spirit—Les- 
son of The Kite—Suggests Con- 
vention Club. 





If judged by the number in attend- 
ance, the luncheon of the Delaware As- 
sociation of Life Underwriters, given in 
honor of the visit of Neil D. Sills, presi- 
dent of the National Association, af 
Wilmington last week might not be 
termed a huge success, the deficiency 
in numbers was made up in the en- 
thusiasm displavel and the earnest- 
ness of life underwriters present in 
pledging support to the Association 
movement. 

S. E. B. Sweeney, president of the 
local association presided, and in intro- 
ducing Mr. Sills he urged hearty co- 
operation in the campaign which is 
being made to increase the membership 
of the National body. 

Mr. Sills in responding referred to the 
great benefits derived from the Associa- 
tion, particularly emphasizing the get- 
together spirit. He enumerated many 
of the great accomplishments of the or- 
ganization, the effort put forth to elimi- 
nate twisting, rebating and harmful 
competition in securing applications and 
hiring agents. 

He reviewed in brief the history ot 
the Association, its age, commendable 
growth, its size, far-reaching influence 
and power in legislative affairs. Large- 
ly through its influence, life insurance 
soliciting has been elevated to a pro- 
fession. 

Again he commended the Horner pub- 
licity resolution, emphasizing the bene- 
fit of publicity to be derived from a 
non-partisan campaign of publicity con- 
ducted by local associations in local 
newspapers. 

Kite and The Boy. 

Reciting an incident of his 
days, Mr. Sills said: 

“As a boy I was very fond of flying a 
kite, and I imagined sometimes I could 
almost hear the kite, when it got far 
up in the air, say, ‘If you wouldn’t hold 
me down by this string, I could go on 
up higher and higher and soar around 
and fiave a good time,’ but a gush of 
wind came and broke the string that 
was holding the kite, and in a few min- 
utes the kite came tumbling to the earth 
and was dashed to pieces at my feet. 
So it is with us in our insurance pro- 
fession. The very things that are nold- 
ing us down as we think, are the things 
that are keeping us up.” 

Atlantic City Convention. 

As an incentive for increasing the in- 
terest in the Atlantic City Convention, 
President Sills suggested the formation 
of a ‘Convention Club. This in his opin- 
ion would materially increase the inter- 
est in the iocal association and also be 
instrumertal in securing a larger dele- 
sation from Delaware. 


boyhood 





WITH THE DRUGGIST’S AID. 

C. W. Williams, as successful super: 
intendent of the Life Insurance Com- 
pany of Virginia, tells an interesting 
story of how he secured his first $1,000 
ordinary application; incidentally he 
secured two applications for $3,000 
with the druggist’s aid. Here is his 
own story: 

Fourteen years have passed since 
this time, but if I live a hundred I will 
never forget. I was under the good 
supervision of Mr. G. T. Hanes and was 
told by him that unless I did make 
some showing in this part of the busi- 
ness right away that my silent days 
were numbered, and, instead of trying 
to.produce an Ordinary to hold myseff, | 
I began looking for another position, | 
Having a friend of whom I always | 
sought advice, who was proprietor of a | 
drug store, I called on him to lend his} 
assistance in getting another position, | 
telling my failure in the insurance | 





Industrial but not the Ordinary, 

He questioned me as to whether } 
had given this branch of the work what 
it was entitled to, and my idea was 
that the people I had in view were no? 
able to pay premiums, 

He says, “You are asleep on your job, 
Here’s my brother, married and has to 
my knowledge only three thousand of 
insurance.” 

This brother was sitting there and 
heard the conversation and said, “I 
have been approached by several of my 
friends in the insurance business and 
have decided that I will take on some 
more when I return home; they have 
convinced me that the twenty-pay is 
the best for me. What is your rate?” 

I did not know as my rate book was 
at home. I went for it and on my re- 
turn we looked through it several times 
and finally found what we were looking 
for. So, after a few good words for 
me were said by his brother, he said, 
“Write me for two thousand.” 

It happened that I was prepared in 
this, but showed my ignorance when 
it came to writing the application, so 
he wrote it out himself. 

My druggist friend says, 
whole life at my age?” 

His brother turned to the rate and 
gave it to him, and he wrote him one 
thousand, 

All during this time I was looking 
for a place to sneak out, as my feelings 
were of such a nature that one would 
not enjoy. I felt ashamed to turn the 
business in. 

My friend said, “Old man, go after 
business, for it will not come to you.” 

Neither my superintendent or assist: 
ant ever knew how this business was 
secured, and don’t know to-day. I de- 
livered it and collected an annual pre 
mium, so you can see that I did not 
write my first policy, but received the 
credit and commission. It saved me 
my position and gave me sonie fer 
dollars, but it gave me the worst feel- 
ing I have ever experienced. I don't 
know how I looked, but imagine I was 
the picture of a kid at schoo] standing 
up before his classmates with a dunce 
cap on. 


“What is 


UNITED MUTUAL LIFE. 
Pittsburgh Institution Selects Addi- 
tional Directors—Company Com- 
pletes Organization. 


The United Mutual Life Insurance Co 
of Pittsburgh has completed its organ- 
ization with the addition of six new di- 
rectors, namely: W. H. Schoen, Ed- 
ward H. Brainard, Edwin N. Ohl, F. I 
McGill, Andrew B. Berger and Frank 
H. Rea. 

The official staff 
given herewith: 

Hon. Joseph A. Langfitt, president: 
W. A. Roberts, secretary-treasurer; 
Jchn S. Wilson, capitalist, Pittsburgh; 
J. W. Bryan, vice-president; Beauford 


and directorate is 








HE general agent is making a profit on every case 
you write. Why not make this extra commission 
yourself by working for the 


STANDARD LIFE 


OF PITTSBURGH? .. .. 


Policyholders are given a stock interest in the company 
by the guaranteed dividends on their policies. Our 
agents are saving money. 
Write FRANK A. WESLEY 
(Vice-President and Director of Agencies) 
for agent’s contract 


Home Office: THE JENKINS ARCADE BUILDING 
PITTSBURGH, PENNSYLVANIA 








Extracts from Report of Examination of 
SOUTHWESTERN LIFE INSURANCE CO. 
By the State of Texas, July 2, 1912 


“The affairs of the 
all its records are in 


Company are most managed, and 
excellent shape. 

“The treatment of policy-holders has been fair and equitable 
and claims have been promptly paid. Evidences are not lacking 
that the Company enjoys the confidence of the insuring public, 


a confidence apparently well deserved.” 


ably 











AN you write Life Insurance — 

AN you write Accident & Health Insurance— 

AN you write Monthly Life, Accident & 

Health Insurance—if the forms of contract 
are up-to-date and issued by a progressive Company 
with the Management behind the Agent ? 


Lire, North 


the PHILADELPHIA 
to-day. 


If so, W rite 
American Building 


s? 








Life Insurance and Texas 


Texas has more than four million people, made up of 
grown population and the best selections from other 
é rhey are a progressive people and they are buying 
life insurance—about seventy million dollars a year 





home 


~ states 





More than a hundred thousand suitable subjects in 
the state are uninsured, and several times that number 
inalequately insured. We want ten or a dozen more good 





flel 


JAS. A. STEPHENSON, President 


i men to tell them about the Southland Life. Address- 


DALLAS, TEXAS 
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McKinney; T. C. Gibson, Greenville, 

Pa.: S. A. Moore, Charleston, W. Va.; KEEP POSTED By Reading 
Wim, K. Gamble; Franklin P. Booth; THE EASTERN UNDERWRITER 
W. H. Schoen, Edward H. Brainard; 
Edwin N. Ohl: F. I. McGill, South Sha- — EACH WEEK—— 

m, Pa.; Andre 3. Berger, ¢ “rank 

> *% : Andrew B. I and Frani SUBSCRIPTION $3 PER ANNUM 








The Northwestern 
Mutual! Life Insurance Co. 
of Milwaukee — 


GEO. C. MARKHAM, President 
A. 8S. HATHAWAY, Secretary 


New Business Paid-For 





1907 - - - $102,233,634 
1908 - - - 109,685,428 
1909 - - - 114,157, 288 
1910 - - - 119,229,233 
1911 - - - 121,234,473 


Each year larger than any in the 
previous history of the Company. 


Commenced Business 1858. 


The Equitable Life 
of lowa 


offers, as helps to selling its policies 
(which are liberal and up to date) 


“T"HE COST of life insurance depends on 
Economy and Efficiency of Management. 
IMPORTANT FACTS relating to The 

Northwestern's business are shown by the 

following percentages: 


Expenses Mortality interes: 
1907 11.81 58 4.76 ° " 
1908 10.74 59 4.84 Moderate Premiums, Highest Interest 
1909 10.63 54 4.85 j i 
1910 10.90 58 4.86 Earnings: and Low Mortality 
1911 10.80 57 4.98 Experience, resulting in 


LOWEST NET COST 


See Official reports or other publications 





It is capable of easy demonstration that 
The Northwestern is the best company to in- 
surein. Hence it is the easiest to sell. 

See the Northwestern's new policy contract 
with its Dividend Options, Paid-up and En- 
dowment Options, Options of Settlement and 
the Premium Loan Features 


A history of conservative and Econom- 
ical Management for more thap Forty 
Years: Deposit of full reserve to secure 
Policies, ete. 

These are effective helps with intelli- 
gent prospects. 


Issues Partnership and Corporation Insur- 
ance. For further information or an Agency, 


address 
; H. F. NORRIS, 


Superintendent of Agencies. Separate Territories to Agents 


LONG CONTRACTS—FAIR TERMS 
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ANTHRACITE TRUST COMPANY 


ITS EMPLOYES. 





INSURES ALL OF 





Scranton Life Secures Policy Under 
Group Plan—$1,000 On Each 
Life, 





The Anthracite Trust Company of 
Scranton has made application to the 
Scranton Live for the first “group” in- 
surance policy for employes that has 
been applied for in that part of the 
Keystone State. The Company will 
pay premiums on policies that will pro- 
a death benefit of $1,000 for each 


vide 

o: its employes, under the “group” 
plan. The policy covers the lives of 
all its active subordinate officers and 
employes for the sum of $1,000 each. 


The entire premium will be paid by the 
trust company itself, and the life in- 
surance proteciion granted to bene- 
ficiaries of the employes without cost. 

It has come to be generally recog- 
nized by sound business men that one 
of the most important assets in all 
ventures are the lives of those con- 
nected in some manner with the man- 
azement and of those in subordinate 
positions as well. The wide-awake 
employer gives something more than 
wages A personal interest in the 
welfare and economic progress of the 


employe is pretty generally conceded 
to be not only good ethics, but good 
business. This is especially true in 
ali enterprises which employ skilled 


or trained help, which, if lost by death 
resignation, is often difficult to re- 
Corporations and large busi- 
firms have often, in the past, 
to guard and indemnify them- 
against the loss of important 
heads of the business by carrying large 
amounts of insurance, payable to the 
company or firm, on the death of such 

official or partner. 
The Scranton Life, one of Scranton’s 
foremost financial institutions, has 
out in a practical way this 
as applied to those in more sub- 
positions, and to carry this 
» somewhat different and far 
direction through the 
1 of “group” insurance, whereby 
rporation or employer may insure 
low cost, of 


or 
place 
ness 
sought 


selves 


worked 
theor 
ordinate 


nictic 


single group at a 
its emploves in good health, either for 
its own benefit or for the individual 
benefit of those dependent upon an 


for support and assistance. 


mplove 








Late Vice-President of Life Insurance 
Company of Virginia—One of Its 
Organizers. 

Speaking of the death of Vice- 
President T. William Pemberton, the 
official organ of the Life Insurance 


Company of Virginia, says: 

“Mr. Pemberton had enjoyed robust 
health all his life up to the Jast year, 
when he began to fail. He was born in 
1837 and entered business as a partner 
in the wholesale grocery firm of Brown, 
Pemberton & Co., which grew to be 
one of the largest of Richmond’s ang 
mercial enterprises. 

He was a stockholder of the Life 
Insurance Company of Virginia when it 
was organized, and from that time to 
the day of his death, was deeply in- 
terested in it. He had the gratification 
grow from its small begin- 
nings to be the largest Southern insti- 
tution of the kind, and of seeing the 
number of its policies grow from a few 
hundred to millions. 

“He was identified with the Company 
when the resolution was passed author- 
{izing the renting of two rooms in 
Shafer building, Richmond, for the 
home office, and lived to see it move 
into {its own splendid home office build- 
ing, the largest and finest Mfe - in- 
surance company office building in the 
South, and was proud of its advance. 

“He was among the first stockholders 
of the Life Insurance Company of 
Virginia on its organization in 1871, be 
coming a director in 1874, and second | 
vice-president In 1888. He was elected 


of seeing if 








first vice-president January 31, 1901. 
He had a seat on the directors’ board 
of the Virginia Trust Company, the 
Union Bank of Richmond, and the 
Planters’ National Bank of Richmond, 
and the Life Insurance Company of 
Virginia, and was closely identified for 
more than half a century with the 
financial and commercial development 
of his native city. 

“Mr. Pemberton was highly esteemed 
by all his coworkers at the home office, 
his courtly manners, warm sympathy 
and gentleness making him ever ready 
to any call for advice or co-operation.” 





HEARING ON CONSOLIDATION. 





Merger of Great Western with Inter- 
national Life Discussed Before 
Commissioners. 





Following an all day session taking 
testimony and hearing arguments re- 
garding the proposed merger of the 
Great Western Life of Kansas City 
with the International Life of St. Louis, 


the State commission, charged with 
authority to approve or forbid the 
merger, adjourned the hearing to 


Monday, November 25, at Kansas City. 
The hearing was held in the offices of 
the International Life, at St. Louis, on 
the 13th. The next hearing will be in 
the offices of the Great Western Life at 
Kansas City. 

The commission is composed of Frank 
Blake, insurance superintendent of Mis- 


scuri; B. L. Gill, commissioner of 
Texas, and Ike S. Lewis, commissioner 
of Kansas. 


Four lawyers from Kansas City were 


present to oppose approval of the 
merger. They were Charles Howell, A. 
L Cooper, George Kingsley and Jay 


Lee, representing policyholders in the 
Great Western Life. They contended 
special policy contracts with provisions 
that were highly attractive to their 
clients would be voided or modified if 
the merger were consummated. 

The International Life was represent- 
ed by President Massey Wilson, Vice- 
President J. L. Babler and the law firm 
of Brownrigg & Mason. Four directors 
i; the International Life also attended 
the hearing. They were August 
Schlafly and S. W. Jurden of St. Louis, 
Campbell Wells of Platte City and 
James P. Hinton of Hannibal. 





West Coast Life Officers. 





Following the death of its former 
president Henry J. Crocker, the West 
Coiwst Life of San Francisco has made 
official changes as follows: 

Thomas J. Miller, president; C. O. G. 
Miller, vice-president; Julian Sonntag, 
second vice-president; A. J. Merle, mem- 
ber of the executive committee. 





Meeting Postponed. 
Secretary T. W. Blackburn states 
that the meeting of the executive com- 
mittee of the American Life Conven- 
tion has been postponed from Novem- 
ber 30 to December 3. 


SAFE WATER SUPPLIES 


FEVER. 





EFFECT ON TYPHOID 





Dr. A. J. McLaughlin Government 
Sanitary Expert to Discuss Subject 
at President’s Meeting. 





General Manager Cox of the Life 
Presidents Association, is making an 
effort to secure the best talent possible 
to prepare papers treating upon the 
topics to be discussed. 

In the discussion as to the prolonga- | 
tion of the lives of policyholders it is 
proposed to have the benefit of expert 
advice on sanitary affairs, and to this 
end Dr. Allan J. McLaughlin of Wash- 
ington, D. C., the Federal Government 
expert on typhoid fever prevention, has 
been secured as one of the speakers. | 
His topic will be “The Effect of Safe! 
Water Supplies on the Prevalence of! 
Typhoid Fever.” | 

The meeting will have the benefit cf) 
Dr. McLaughlin’s recent exhaustive ir-| 
vestigation on, sewage pollution of In-| 
terstate and International waters, with | 
special reference to the spread of ty-| 
hoid fever. He began this investiga-| 
tion in December 1910, and is still en-| 
gaged upon some phases of it. He has) 
completed a sanitary survey of the) 
entire Great Lakes’ urban population | 
on the American side from Duluth, | 
Minn., to Ogdensburg, N. Y. He has | 





also completed a sanitary survey of| * 


River from Sioux 
In Septem- 


the lower Missouri 
City, Iowa, to its mouth. 
ber Dr. McLaughlin was sent to} 
Ottawa, Canada, by the American) 
Government, upon the request of the! 
Chairman of the American section of| 
the International Joint Commission, to| 
furnish expert advice to the Commis-| 
sion relative to the pollution of Inter- 
natiorfal Boundary waters. 








COMPANY ASKS EXTRADITION, 


in | 
ment for Conspirators—Perjurer 
Disappears. 


Southern States Life Seeks | 
| 
| 


Officials of the Southern States Life 
of Atlanta, are applying for extradition 
from Mexico for Augustus J. Fenn, 
the Cordele, Ga., lumberman, who was 
recently found in New Orleans after he 
had been considered dead for over two 
years. In the meantime, as shown in 
the account published in The Eastern 
Underwriter, his wife had started suit 
against the insurance companies for 
$15,000, claiming that he had been 
drowned in the Appalachicola River. | 
R. H. Roberts, who was one of the wit- 
nesses and who swore that Fenn had 
fallen overboard, is held in jail on the 
charge of perjury, and J. H. Land, the 
other witness, has disappeared, and up 
to date officers have been unable to 
locate him. 








34% = 1912 
47% a 1912 
121% “ 1912 


Address 





INCORPORATED 1844 


State Mutual Life Assurance Company | 


— —OF 
WORCESTER, MASSACHUSETTS 
BURTON H. WRIGHT, President 
... PROGRESSIVELY SUCCESSFUL... 


22% Increase 1912 over 1911 first half year. 


Why ? Satisfied Policyholders—Happy and contented Salesmen. 


We are often able to make room for a producer or organizer who 
can measure up to the State Mutual standard 


EDGAR C. FOWLER, Superintendent of Agencies, 


1910 “ “ ‘ 
1 909 “ “ce 
1908 


“ “ “ 





Home Life's 
Prosperous 
Year 


—The fifty-second annual statement of the 
Home Life Insurance Co., of which George 
E. Ide is President, shows that the company 
has enjoyed a most prosperous year in every 
department. The insurance in force on De- 
cember 31, 1911 was $105,047,760, against 
$100,214,968 December 31, 1910—a gain of 
$4,832,792 for the twelve months. Total assets 
of the company are reported at $26,377,420 
as compared with $25,025,299 on December 
31, 1910—the increase for the year thus 
amounting to $1,352,121. After the pay- 
ment of death claims, matured Endowments, 
&c., of $2,810,000, which also includes divi- 
dends to policyholders (more than $484,000), 
and after the addition of over $1,088,000 to 
the reserve fund, the surplus is increased by 
$68,882, and is now $1,863,494, over and 
above the sum of $2,435,269 which is re- 
served for deferred dividends.— 
“The Com’cl & Fin’cl Chron.” 1-27-12, 





For Agency apply to 


GEORGE W. MURRAY, Supt. of Agts. 
256 Broadway, New York, N. Y. 
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ARGUMENTS FOR CLOSING 


FROM MEN WHO ARE PRODUCERS. 








New York Life Obtains Personal 
Experiences in Securing Volume 
of Business. 





Vice-President Buckner of The New 
York Life, asked the readers of the 
Agency Bulletin, issued each week, if 
they had any arguments which have 
been found helpful in closing business, 
and, if so, requested that they repeat 
them for publication “for the aid and 
help of others.” 

Here are some of the replies: 

The Game of Life. 

There is no question that both the 
New York and Boston ball clubs made 
a mighty struggle for leadership. in 
that struggle the great plays and won- 
derful hits shone out as bright spots in 
the story of the game. The few errors 
cast great shadows; they will always 
be remembered by their makers with 
regret. 

‘the game of life is another contest 
in which it pays to play well, with the 
idea of being the ultimate winner. O21 
this basis a man should run few risks 
and be well protected by life insurance, 

How about it, Mr. Family Man, are 
you playing a strong game? Or are you 
in a position to lose out through the 
error of not having your life well pro- 
tected?—W. Edgar Reeve, one of the 
vice-presidents-at-large of the Big Club. 

Purpose In Life. 

Lay stress upon the point that we 
are in this world for a purpose—to ele- 
vate and better the condition of our 
fellow creatures. Make the man realize 
that he will do this if he lives—he can’t 
do it if he meets an untimely death. 
He can arrange, however, while living 
and in health, to perpetuate his worth 
and let his family and the world realize 
that he has lived and accomplished a 
purpose sufficient to commemorate his 
memory.— W. G. Brewer, Savannah 
Branch. 

Every Man Should Look Ahead. 

If you live long enough you will some 
day arrive at the time when you must 
give up work, either from choice or ne 
cessity. When that time comes, if you 
haven’t used the years of your good 
health and activity in accumulating suf- 
ficient to take care of you, you will face 
a very serious and embarrassing situa- 
tion. If you have been so thoughtless 
or unfortunate as to arrive at that 
period without having accumulated any- 
thing, what of the welfare of the family 
and those dependent upon you, who ar- 
rive at that time with you? ‘The situa- 
tion, if anything, is worse for them than 
for you, because it is not of their mak- 
ing. Or if you lose your health, so that 
you are unable to make money, what 
of yourself and the family, if you 
haven’t used the years of your good 
health and earning capacity to good ad- 
vantage? 

A man can do two things with his 
surplus money; he can spend it, or he 
can save it and invest it. If he doesn’t 
save and invest to the best of his abil- 
ity, who is going to step in and assume 
his obligations and look after him and 
his family in event of his early death, 
or his being overtaken by ill health, or 
living to be old? There are numerous 
things in which a man can place money 
with the idea of having something in 
return at a time in life when it is need- 
ed, but too often men take chances on 
things that seem to promise big returns, 
and which only result in a total loss, or 
the tying up of their funds so that they 
are not available, which in effect is the 
same thing. A man who, during the 
years of his good health ‘and earning 
power, will assume an obligation which 
forees him to lay by a definite sum of 
money each month, or each year, will 
come nearer accomplishing what he 
sets out to do, than one who has no 
such plan, or who thinks himself so 


wise that he will be an exception to 
the rule. Hach of these men will arrive 
at old age without a competence and 
not so well equipped to take care of 
hiniseif and iamily as when he was a 
young Man. 

Life insurance is a saving, not an ex- 
pense, and a life insurance policy on 
aly plan, viewed from ali angles, will, 
nine times in ten, pay a better return 
than anything else in which a man can 
place his money. lt is the only way in 
which he can be sure that if he dies 
early in life his family will have some: 
thing; it is the only absolutely safe and 
sure way in which he can accumulate 
something for biniself; it is a proposi- 
tion from which the element of specula- 
tion is entirely removed. 

Many of our big institutions, now- 
adays, create funds out of their profits 
each year and hold them in reserve 
against the depreciation in value of 
their business equipment and unfore- 
seen contingencies. If it is considered 
necessary for great and prosperous 
houses to do this, how much more 
important it is that you and Il, as 
individuals, in the years of our good 
health and prosperity, should lay aside 
systematically a definite sum each year 
to keep our house in order, which will 
help us accomplish the very things we 
are working for, i. e., the protection 
and welfare of our families and our 
own old age.—Agency Director E. W. 
liunt, Columbus, Ohio, 

Just Sells It. 

I go at it just as if I were selling 
groceries, the line 1 have always sold. 
While talking 1 am doing my best to 
study my man and learn his peculiari- 
ties and if I can fathom his nature I do 
as a doctor would in, say, a case of 
preumonia. I do not think I have ever 
sold two bills of goods in exactly the 
same way, nor any two policies in ex- 
actly the same way; but I always try 
to get close to him so I can look him 
in the face and keep his whole at- 
tention. If I cannot command his 
attention and get close up to him, I 
let him alone and go at kim later under 
more favorable circumstances.—Jno. L. 
Hodges, Shreeveport, La. 

When “Cake Is Passing.” 

That any time won’t do to contract 
for life insurance: That “the time to 
get cake is when it is passing’: That 
a man has but two main performances 
in life—to run his business well and 
tc carry sufficient life insurance: Re- 
sult, the latter class at 60 have more 
money than any other class of men.— 
A. F. McDonald, Pittsburgh Branch. 

Unquestioned Provision. 

I ask my man how many of his 
friends and acquaintances have made 
absolute provision for the future of 
themselves and those near and dear 
to them? The answer generally is: “I 
only know of one or two that have | 
made absolute provision.” I reply, | 
“Nylic will do this for you from ten | 
to twenty dollars a month,” and 1) 
usually advise the 20-Payment Plan. 

I ask another question: “How many | 
do you know in your own walk in life | 
who have died early or late and —{ 
an estate of more than two or three| 
thousand dollars?” My suggestion | 
then is: “If the friends in your walk | 
of life, just as sober and industrious | 
as you, have not done these things, | 
how can you expect to do them, if not | 
through some such definite system as I} 
have suggested?” 

Another argument I use: “How many 
of the dollars earned by you each 
month and year are you making do | 
two things for you?” The reply usually 
is: “My dollars hardly do one thing 
for me.” Again my suggestion is a 
20-Pay, allowing the annual dividends 
to remain with the policy to earn 3 
per cent. compounded, returning at the 
end of the period approximately what 
you have paid; you will have saved 
practically every dollar you put in and 
each dollar will have done two things 
(1) saved for your own old age, and 
(2) carried your protection during the 
saving period.—Frank H. Weston, Wis- 





consin Branch. 


EQUITABLE LIFE OF D.C. CONTEST. | 





Georgetown District Under Supt. F. M.| 
Nettleship Leads, With Potomac 
Standing Second. 





Washington, D.C. Nov. 20. (Special) 
—Week of November ilth was Flag 
Week with the Washington district of 
the Equitable Life of D.C. The dis-| 
trict was divided into two divisions, 
North vs. South. The results were 
highly gratifying to General Manager 
Bennett and the entire force of Equit-| 
able Flag men. Thirty-one agents pro- 
duced 461 applications for a weekly) 
premium of $45.14 and 22 ordinary ap- 
plications. The contest proved a vic- 
tory for both sides, as the North with} 
235 applications had but nine applica- 
tions more than the South; while the 
South had $2.02 more weekly premium 
than the North. The leading district 
was Georgetown, under Asst. Supt. 
Frederic M. Nettleship with 86 applica- 
tions, weekly premium $10.45 and $3,- 
000 ordinary. The leading agent was) 
C. E. Poole of Georgetown with 54 ap- 
plications for $7.65 being assisted by! 
F. M. Nettleship. Aga there was a 
draw as to number of applications. 
Agent Walters under Asst. J. B. Ely, 
also had 54 applications for $4.69 being 
assisted by Agent George L. Gibson. 
The second leading district was 
Potomac, Asst. J. B. Ely, with 101 ap- 
plications for a premiuin of $9.19 and 
$2,500 ordinary. The week’s good 
work was evenly distributed through- 
out the entire staff, but special men- 
tion must be made of Agents Redden, | 
Zirkle, Neale and Rutter with 28, 25,| 
26 and 21 applications respectively, | 
each agent with over $2.00 weekly pre- | 
mium. The South side rad an average! 
production of 15 applications per man, 
and the North side 14 applications 
per man. There is a spirit of unity, 
enthusiasm and confidence at work 
throughout the entire Equitable Life 
field force that is goirg to give the 
company a record year on all lines of 
good work. 





Income Certificates Not Permitted. 





Insurance Commissioner Henry of 
Mississippi, has ruled that the sale of 
so-called “income certificates” will not | 
be permitted in that State. The | 
specific case before him was that of}! 
the National Assurance of Atlanta, but | 
the ruling applies to a!l companies is- 
suing these certificates. 





THE 
FIRST MUTUAL 


Chartered in America 


NEW ENGLAND 
MUTUAL LIFE 


INSURANCE CO. 
BOSTON, MASS. 


Operates on a full 3 per cent. Reserve 
under Massachusetts Law, and 
offers the very best possible 
security, with a safe, 
equitable contract 





FINANCIAL STATEMENT 
Assets Jan. 1,1912 $58,440,118.63 
Liabilities 53,858,811.65 
I akinuen tntcsetes 4,581,306.98 


Alfred D. Foster, President 
D. F. Appel, Vice-President 
J. A. Barbey, Secretary 
Wm. F. Davis, Asst. Secretary 
J. G. Wildman, Asst. Secretary 


EDWARD w. ALLEN, Manager 
220 Broadway, New York 


LATHROP E. BALDWIN, Manager 
141 Broadway, New York 


CHARLES H. STRAUSS, General Agent 
200 Fifth Avenue, New York 








THE 
DUPLEX IDEA 


Is the Latest Insurance Discovery 
The Duplex Policy 


IS 
A DOUBLE BARRELLED TWO IN ONE 
INSURANCE CONTRACT 
AN INNOVATION. BEATS COMPETITION. 
EXCLUSIVE. ATTRACTS. 
GETS INTERVIEWS. BRAND NEW. 


Tne Only Company Which Has It Is 


THE RELIANCE LIFE INSURANCE CO. 
"OF PITTSBURGH a 


WRITE FOR INFORMATION 





























BERKSHIRE 
LIFE 


Mass. 





Liberal Contracts to Productive Agents 


If unattached kindly give 
INSURANCE us your name, age, address, state experi- 
COMPANY ence and furnish references, and a proposi- 
Pittsfield, tion for an agency, if in authorized territory, 

will be submitted. W. D. WYMAN, President 


W.S. WELD, Superintendent of Agencies 


and interested, 








Insurance in Force 
Over $14,000,000 


GUARANTEE LIFE INSURANCE CO. 


HOUSTON, TEXAS 


An excellent proposition awaits a few live managers 
who can produce the business 


Write the Home Office at Once 


Increase in Surplus in 
Two Years Over $50,000 











A COOD OPENINC 


An old, well established, progressive life insurance company, with unexcelled 
dividend record has good opening at PHILADELPHIA, covering Eastern Penn- 
sylvania. Address, stating qualifications: 

PHILADELPHIA, care of The Eastern Underwriter 


105 William St., New York City. 














All the efforts that are 


The being made by the life in- 
Everlasting surance companies and 
Waste. their field forces to cut 
down the great volume 


of lapses, seems to have little effect 
on the great total that is piled up each 
year. Of course, there bas been a 
great improvement in this respect over 
the years past as every lile under- 
writer knows, but the total is still so 
great that it is hardly noticeable. On 
this subject, Vice-President Johnson of 
the Pacific Mutual Life, recently said: 

“In the ten years ending with 1911, 
the twenty-nine oldest and largest com- 
panies in the United States issued 
over ten billions of the new business 
which was paid for, but in the same ten 
years almost onethird of this amount 
lapsed. Think of it! Over three bil- 
lions of life insurance, on all oi which 
at least one premium was paid in cash, 
was thrown to the winds! While the 
experience of the Pacific Mutual during 
the ten years, with a lapse rate of 18 
per cent. instead of over 30 per cent., 
was much better than the average— 
better, in fact, than any one of the 
other twenty-eight companies, still the 
lapse rate of this Company was many 
times too large. 

“Who is to blame? The blame for 
this great waste may be traced to 
several sources, but we think that most 
of it is chargeable to people who buy 
the insurance, and it is due largely to a 
failure to appreciate fully the great 
value of life insurance. Its greatest 
benefits are in the majority of cases 
deferred for years, till after the death 
of the man who pays for the insurance 
and keeps it in force, and most of us 
are so selfishly constituted that we do 
not give full value to that which we 
cannot enjoy ourselves and enjoy now. 
When money gets a little tight and 
retrenchment is necessary, our life in- 
surance in altogether too many cases 
is the first thing we sacrifice. 

“This is entirely wrong, but we can- 
not see any hope for a great lessening 
of this evil until the people generally 
rise to a higher and more altruistic 
plane and become willing to sacrifice 
most for that from which they them- 
selves will derive the minimum and 


their families the maximum benefit.” 
2 o + 


In the prize essay 
Why Life that won the Calef 
Insurance Loving Cup in the 


contest conducted by 
the National Associa- 
tion of Life Underwriters, George W. 
Johnson of New York, the author of 
the essay, said of the permancy of life 
insurance and life insurance work: 

“Life insurance may seem now fully 
developed. Not so; it has but begun 
its functions. Like other institutions, 
it grows with the civilization it pro- 
motes, It will extend its operations to 
the ultimate limit. We but dimly imag- 
ine its possibilities. It marches abreast 
with the advancing times. It assists 
modern aggregation of capital by in- 
suring firms and corporations. It 
acknowledges economic conditions by 
group insurance, uniting capital and 
labor. Employing and teaching hygiene, 
it prevents epidemics. Now, for the 
first time, sickness and death are not 
solely matters for private grief, but loss 
to capital which can protect itself. 
Here is the acme of corporate achieve- 
ment. What no man could do, contri- 
butions of many accomplish. A world 
so benefitted will never permit such 
an institution to perish. 

“History is preserved by multiplica- 
tion of records; so insurance by the 
numbers of its insured, the billions of 


Is Permanent. 


its dollars. Each loss paid is a stone 
in its pyramid. Its very scope pre- 
serves it. More than distribution of 
losses, it is conservation of energy. 
It continues to childre; the momen- 
tum of their parents. It leaves 
each generation stronger, wiser, 


It is the home- 
Marine insur- 


than the preceding. 
shelter of economic life. 


ance stabilized commerce, life insur- 
ance stablizes credit on which com- 
merce rests, lt underlies banking, can 
no more die than banking can. its 
virtual reserves are the world’s treas- 
ury. It ramifies into all business. it 
exists not simply because men desire, 
but because they cannot do without it. 
There is no substitute, At the core it 
is an elementary principle. Removed 
from speculation; resisiing panics, dis- 
honesty, incapac:ty, hasty laws, it pos- 
sesses such immunity, it satisiies pro- 
found needs so uniquely and completely 
that it must perforce be permanent. 





“It follows that life insurance work 
is permanent. Nothing that requires 
continued sacrifice for principle’s sake 
Operates automatically; human nadure 
forbids, Therefore, the agent is indis- 
pensable. He, too, follows the analogy 
of development, with survival of the 
fittest. He, too, tends to higher types. 
Improved insurance, increasing compe- 
tition, stimulate improved work. His | 
occupation is assured to him, It grows 
in dignity. For certainly that lavor is 
worth while which involves the whole 
social scheme, appeals to the best in us, 
improves civilization, touches genera- 
tions unborn. How many occupations 
do more?. The good done exceeds his | 
money profits, Though his structure 
may be rough, it weathers weil. He 
cuts his mark rudely. but in bronze. 
He may seem to achieve little, yet he 
does his share, as a coral insect helps 
build an atoll, some day fringed with 
palms. Thoughts such as these should 
afford to life insurance men an abiding 
inspiration.” 








* * * 


It is a rare thing that an 





Never agent writes an application 
Miss a without thereby having dis- 
Lead, closed sundry leads to others. | 
First the kin people of the 
applicant—the wife, sons, daughters, 


uncles, aunts, cousins, etc. 


We know of a mighty successful 
Missouri agent who had written over 
200,000 through a single family. His 


first application was for $2,500 on the 
father of a family of five, and within a 
few months he had run that up to 
$57,000 on the lives of the members of 
the immediate family. Then he began 
to get in his work on the family’s kin- 
folks, and it was not long before he had | 
over $200,000 as a result of persistently | 
following up his leads. : 
You will say “that was an exceptional 
case?” Well, maybe so, but you will 
hardly deny the fact that it is almost 
impossible to write an application with- | 
out getting on the scent of another. | 
And when an agent has satisfied an ap- | 
plicant and made a friend of him, he} 
then has a co-worker who will put in| 
powerful licks without any cost to him ' 
whatever. Old and experienced life- 
men understand the advantage of using 
each applicant toward getting fresh 
prospects, but there are many new men 
in the business who treat each case as 
being isolated, never thinking to use it 
as a lever to get next to other insurable 


people, 

When a man succeeds in converting 
a family to his company—making an 
International family of them, say 


then he has a strong arm of assistance 
in that locality. Every member of that 
family becomes at once an advocate of 
the International Life, and it often 
turns out that the whole neighborhood 
will catch the fever and become mem- 
bers of the Company. 

Lots of agents make a mistake in 
scattering too much in their soliciting. 
They are not intensive enough. They 
do not take advantage of the material 
that is ripe and ready to fall before 
switching over into some new field. 
There are men in some cities who write 
$200,009 to $499,0°O per annum and 
never go beyond the limit of a few 
blocks in soliciting. They do what is 
termed “intensive soliciting.” They 
at every man, 
possibile, each ap-| 


make it a point to get 
making, 


wherever 
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OPPORTUNITY! 


The New York Agency of the Union Central Life Insurance Company, offers 
to a few life insurance men located in fields where production is limited, an 
opportunity to enter the business in New York City, the greatest insurance 
field in the country. Every facility will be given to ambitious and energetic 
men. 
Write to L. L. HOPKINS, General Manager 
1 Madison Avenue, New York City 








FEDERAL LIFE 


Insurance in Force $20,000,000.00 
Capital, Surplus and Reserves . 3,000,000.00 


An enterprising, progressive, 12 year old Life Insurance Company issuing all standard forms 
of term, non-participating, annual and deferred dividend policies. 

Accident and Health Department just being inaugurated. 

Exceptional opportunities for men of ability desiring to form PERMANENT conneetions. 


If interested address Is Cc MI R HAMILTON, President 
CHICAGO 











Georgia Life Insurance Company 
OF MACON, GA. 


W. E. SMALL, President 
CAPITAL $1,000,000 SURPLUS $500,000 
LIFE AND CASUALTY INSURANCE 


Perfect Protection at a Reasonable Cost Under Safe, Sane and Conservative 
Management. First Class Openings in bothBranches fer PRODUCERS 


Address M. Y. Manley, Superintendent of Agencies 











FOUNDED 1868 


National Life Insurance Company 


Of the United States of America 
ALBERT M. JOHNSON Home Office: 
President National Life Bldzg., Chicago 
THE COMPANY THAT GIVES AGENTS EVERY CONSIDERATION 
Honorable and industrious men with or without experience tn Life 
Insurance are solicited as Field Representatives for this Company. 
There are few companies as substantial and none with more desir- 
able contracts for the rightmen. Our policy ontracts are the most 
attractive issued. 
Address all communications to ROBERT D. LAY, Secretary 
CHICAGO’S OLDEST AND STRONGEST COMPANY 





The Emblem of Sound Insurance 
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UNITED STATES ANNUITY AND LIFE INSURANCE COMPANY, CHICAGO, 
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M 3 WILLIAM T. SMITH, SECRETARY 


— 
ANNUITY AND LIFE INSURANCE COMPANY, CHICAGO, ILLINOIS, U.S. As 


. LG of the Premium Income received in 1910, renewed in 
Z ITED . 1911. Business that stays and pays is best for the 
| ares | ; agent and the Company. A clear,fair policy contract 
5 QoL IFE accomplishes this. 

: RSUTANCE COMPASS WRITE HOME OFFICE FOR AGENCY 
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plicant a helpful worker in their cause. 


By looking around a little bit an Frank D. Jackson, Pres. Sidney A. Foster, Sec. 
agent will find that the chief thing is —— 
not in covering territory, but getting DISTRICT MANAGERS WANTED 


prospects. Almost every insurable man 
is a prospect. If he has some insurance 





Territory in Pennsylvania, Ohio, Mis- 


so much the better, the chance being souri and lowa 
that not one in ten has enough, or as 


much as he can carry. The thing to do 


ROYAL UNION 


is to cultivate your territory closely, 

. : . 4 
persistently, bringing to bear every | M | Lif | C 
influence you can sway toward assist- utua Te nsurance 0. 
ing you to land your prospects. It may DES MOINES, IOWA 


take a little time to get in right, but 
don’t count that time as lost, for when 
you do get in right, be assured you will 
reap your reward.—The International | 
Lifeman., 


DISTRICT MANAGERS WANTED 


Jas. T. Priestly, M. D. 


Carleton B. Pray 
Treasurer Medical Director 











The Great Western Life Insurance Company 
of Kansas City, Missouri 
GEORGE STEVENSON, Jr., President JAMES CHAPELLE, Secretary and Treasurer 


Every Policy of This Company is Secured by the Full Legal Reserve 
Deposited With the Insurance Department of the State of Missouri 


Desirable general agencies for men with records as producers. Address the Company 


‘v's "MN ‘SIONINNMI 
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MAKING GOOD PROGRESS. 





Central Life Examination Report Com- 
mends Company—To Establish 
Philadelphia Agency. 





Substantial progress is shown in the 
report of the status of the Central Life 
of Des Moines, Iowa, as of Septemiber 
30 of this year. The admitted assets 
are $2,210,451.44 and the insurance in 
force over twenty-four millions, or to 
be exact, $24,119,439. In 1896 the com- 
pany had assets of less than $3,090 and 
insurance in force slightly in excess of 
$250,900. Ten years later its assets 
were over $800,900 and its insurance in 
force nearly $11,029,000. At the close 
of last year the company had admitted 
assets of $1,952,497; insurance in force 
$20,565,597—the gain in assets for the 
first nine months of this y2ar being 
$258,044 and in insurance in force $3,- 
653,842. 

President Geo. B. Peak states that 
this will be the most successful year in 
the history of the company. As soon 
as a desirable manager is secured, it is 
proposed to establish a progressive 
agency covering eastern Pennsylvania 
with headquarters at Philadelphia, and 
another agency covering a good portion 
of Ohio. Examiners recently com- 
pleted an investigation of the company 
and the report filed was one of gen- 
eral commendation. Records showed 
persistency in business written and 
“exceptionally good mortality.” It was 
noted that the progress of the company 
was most favorable, and “yet without 
recourse to ‘high pressure’ methods,” 
also that the future “outlook was de- 
cidedly bright.” 





PITTSBURGH’S ENTHUSIASM HIGH. 





At Inaugural Dinner Association is 
Showered With More Than Three- 


Score Applications. 





At the recent inaugural dinner given 
by the Pittsburgh Life Underwriters As- 
sociation to the new officers of the Na- 
tional Association, marking their first 
official appearance after the convention 
that elected them, and marking also the 
twelfth time that the Pittsburgh asso- 
ciation has been the first to entertain 
the National Association officers—at 
this dinner, there was one of the most 
remarkable demonstrations of enthusi- 
asm for the association that has ever 
been seen at any gathering of life un. 
derwriters, 

At the close of the meeting those 
present who were not members, were 
invited to join, but no special effort was 
made to have them do so. An unusual 
thing—even for Pittsburgh—then hap- 
pened. The members who undertook to 
receive applications from non-members 
were completely swamped. They could 
not take the names, so fast did they 
come and when they were counted there 
were sixty-one applications. 

The Pittsburgh association is the sec- 
ond oldest in the country, but it is easily 
the first in enthusiasm, esprit de corps 
and influence in its community. This 
splendid achievement is due to the 
great ability, loyalty and persistence of 
a few Pittsburgh life underwriters. One 
of these to whom full measure of credit 
must be given is W. M. Wood, general 
agent for the United Sitates Life, bet- 
ter known to the life underwriting fra- 
ternity as “Woody.” The Pittsburgh as- 
sociation and its members set a fine ex- 
ample for other locals of the National 
body. 





I had become fairly 


He Made well acquainted with a 
a Fine business man who is 
“Approach.” shrewd, hard working, 


prosperous and pain- 
fully exacting. He had not taken the 
time to understand life insurance, but 
carried $18,000—some good and some 
bad. This man had very positive and 
prejudiced views which had been in- 
fluenced largely by cost, and I had 
never considered it worth while to 
spend time on him. 
One evening, while it was raining, 1 





stepped into his store to wait for a 
street car. He greeted me cordially 
and asked about my business. I told 
him it was very good and that if he 
understood what we had for sale, he 
would buy $10,000 more, He said that 
was a good joke and really meant it, as 
his laugh would indicate. 1 bantered 
him tor an uninterrupted hour to prove 
my assertion, He boldly agreed to 
give the time at his home some evening. 
But | first had him examined so that | 
would have a tempting policy to show. 

He did not seem to care for regular 
insurance nor did a maturing endow: 
ment look attractive. So I ordered a 
$500 life income for his Wife, on which 
he might take an annuity of $500 a 
year should he survive twenty years. 

About ten days later, 1 secured an 
appointment and went to his home to 
explain this polity. He listened closely, 
and his wife gave respectful atiention, 
but she admonished him not to burden 
himself. He did not seem to hear her 
as he got more and more interested. 
We studied that policy and its condi- 
tions carefully as some two and a half 
hours went whizzing by. At different 
periods in our conversation, as he was 
being “ripened,” he remarked:—‘“I see” 
—“That’s very good”—‘That’s better 
yet”—"That makes it still betiter’— “I 
don’t see why that isn’t exactly*what | 
want”’—‘To whom shall I make the 
check payable?”—Carl Le Buhn in the 
Phoenix Mutual Bulletin. 

+ + * 


Whether or not Samuel 

Don’t Talk Clemens knew it, an 

Too Much. agent once called upon 

Mark Twain and sought 
to interest him in life insurance. 

At first he talked well; then, having 
exhausted all his arguments, he merely 
talked. 

Mark Twain yawned slightly, and be- 
came reminded as follows: 

“Some years ago, in Hartford, we all 
went to church one hot, sweltering 
night to hear the annual report of Mr. 
Hawley, a city missionary, who went 
around finding people who needed help 
and didn’t want to ask it. 

“He told of the life in cellars, where 
poverty resided; he gave instances of 
the heroism and devotion of the poor, 

‘*‘When a man with millions gives,’ 
he said, ‘we make a great deal of noise. 
It’s a noise in the wrong place, for it’s 
the widow’s mite that counts.’ 

“Well, Hawley worked me up to a 
great pitch. I had $400 in my pocket. 
I wanted to give that and borrow more 
to give. You could see greenbacks in 
every eye. 

“But, instead of passing the plate 
then, he kept on talking and talking 
and talking, and as he talked it grew 
hotter and hotter and hotter, and we 
grew sleepier and sleepier and sleepier. 

“My enthusiasm went down, down, 
down—$100 at a clip—until, finally, 
when the plate did come around I stole 
ten cents out of it. 

“It all goes to show how a little 
thing like this can lead to crime.”— 
Plico, published by the Philadelphia 


Life. 

- . - 

Work is the foundation 
Work! The of every success. Noth- 


ing can be ace mplished 
without it. To some 
people this means pleas- 
ure and success, and they are never 
more contented than when working 
to the fullest lirait. Some people con- 
tend. that the world owes them a living 
and they are unwilling to make any 
effort to collect it. 

Everything that has been accom- 
plished in the insurance business has 
been made possible by good hard work 
of some character. The agent, who, in 
securing new business and forging 
ahead, is working, and the one who is 
not going ahead is not working. 

There is no getting away from that 
fact. Local conditions and natural abil 
ity make but little difference. It is a 
question of work and honest effort. 
Some of the greatest successes have 


Foundation 
of Success. 
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METROPOLITAN LIFE INSURANCE COMPANY 
HOME OFFICE BUILDING 


METROPOLITAN LIFE 


Insurance Company 


(Incorporated by the State of New York) 
(Stock Company) 


Of the People 

The Company By the People 
For the People 

The Daily Average of the Company’s 

Business during 1911 was: 

526 per day in Number of Claims Paid. 
6,432 per day in Number of Policies 
Issued and Revived. 
$1,524,268 per day in 
Issued and Revived. 


New Insurance 


$233,386.44 per day in Payments to 
Policyholders and Addition to Re- 
serve. 

$128,468.73 per day in Increase of 
Assets. 


JOHN R. HEGEMAN President 








J. G. WALKER, President 
T. WM. PEMBERTON, Ist Vice-President 


The Life Insurance Company of Virginia 


ORGANIZED 1871 
RICHMOND, VIRGINIA 


Home Office - - 
OLDEST - LARGEST 
Southern Life 


Insurance 


The PIONEER Southern Industrial Life Insurance Company 


Its Policies are clear and definite in their provisions and their values are absolutely 
guaranteed 
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No long sermon 


is needed 
to prove the salability of our 


force—hundreds more written every 
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General Agent 
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St. Paul Bldg., 220 Broadway 
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Assets $2,127,667.58 


For Territory Address 





RESERVE LOAN LIFE INSURANCE GO. 
Indianapolis, Ind. 


Surplus to Policyholders $236,303.93 


Liabilities $1,891,363.65 
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been made by men of little or no natu- 
ral ability or opportunity, in the hard- 
est kind of a field. 

It is a question of the man and his 
willingness to work. Study your work. 
Try to master every detail. Map out 
your plans and follow them systemat- 
ically. Make every hour and day count 
toward results. Have the reputation 
of being a hustler. Nothing succeeds 
like success. Don’t spend your time 
where you know you can’t obtain re- 
sults. Keep right after your prospects 
until you land their applications. If 
you can’t write them one way, try an- 
other. Have a reputation of doing 
things. Don’t stop because you have 


done well in a portion of a day’s 
work. Keep right after the business. 
Put the proposition up to yourself— 
are you working and giving the busi- 
ness your very best efforts or are you 
putting in your time ir a half-hearted, 


indifferent way, easily satisfied with 
whatever results may be the outcome? 
If you are putting your heart and soul 
into your work and doing your very 
best, you are getting results satis- 
factory to yourself and ts your com- 
pany, but if not, you are doing your 


self, your families and your company a 
great injustice. The life insurance 
business has no place or opportunities 
for drones. 
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SPEED THE MOVEMENT. 





In the growing observance of Fire 
Prevention Day by the different States, 
“Whittlings,” the sprightly littl organ 
of the New Hampshire Fire Insurance 
Company, sees the dawn of a brighter 
day for the fire insurance business. It’s 
a singular fact that in the wide atten- 
tion given the high cost of living dur- 
ing the past few years, so little thought 
has been directed to the enormous 
fire waste of the country, a factor that 
enters largely into the subject, and one, 
moreover, that could be greatly reduced 
if an ordinary degree cf caution were 
observed. 

The fact, long disregarded, that prop- 
erty burned is a direct and final loss to 
the community, whether insurance be 
carried thereon or not, is at last being 
borne in upon the people, and if the out- 
come of the growing fire prevention 
movement, will be the reduction of our 
annual fire waste, a long step toward 
cheapening the cost of living will have 
been attained. 





THE PUBLICITY CAMPAIGN. 





In all branches of the business there 
are elaborate plans in preparation for 
broad publicity campaigns, At the re- 
cent convention of life vnderwriters at 
Memphis, the biggest publicity plan 
ever suggested was successfully launch- 
ed with a fair prospect of being put to 
trial, in a moderate way at least. The 
fire insurance companies have organized 
a publicity bureau and put it in com- 
petent handg with all the funds neces- 
sary to give it every facility to accom: 
plish a big purpose. The education 
bureau of the Detroit Conference of 
casualty companies, bids fair to be one 
of the most important features of that 
body’s work as now planned. 

The broad dissemination of facts con 
cerning insurance cannot help but be 
of tremendous benefit to the business 
Much of the antagonism that results in 
inimical legislation can be dissipated 
and drastic and harmful legislation 
that has revenue or some impracticable 
cost reducing scheme for its purpose, 
can be exposed in all its weakness with 





a proper center of information that 
speaks with authority. 

It is a great business that can stand 
this external and internal work of 
publicity. The companies are constant- 
ly being examined and persistently in- 
creasing their efficiency and service to 
the policyholder. 

If the public can ever be made to 
realize what this great system is doing 
for it, with the best of brains and busi- 
ness efficiency applied to the work, it 
will have little patience with the vague 
mutterings of the politicians who are 
now trying to graft the parasitic spoils 
system onto the insurance business by 
legislation creating jobs for the “faith- 
ful.” It is the policyholder’s interests 
that are at stake and with a sufficient 
knowledge of the facts, it is the policy- 
holder who can best check an evil ten- 
dency, that can at best be but another 
exploitation by the perpetual office- 
holders, 





“FIGHTING FOR SALVATION.” 





Our good friend William Montgomery, 
secretary and general manager of the 
Masonic Mutual of Washington, in dis- 
cussing “The Future” as regards fra- 
ternalism, and using as an illustration 
the condition old line companies found 
themselves in at the time of the “hurri- 
cane” of the 70’s, said: “Fraternal so- 
cieties have not yet reached the point 
where it is necessary for them to dis- 
cuss the fourth question (solvency); we 
are only fighting for betterment of con- 
ditions; they were fighting for salva- 
tion.” 

We fear that the satisfactory condi- 
tion in which Mr. Montgomery finds his 
association, due to adequacy of rates, 
has led him to feel the same sense of 
security for fraternalism as a whole, 
when as a matter of fact the Mobile bill 
was drafted, and enacted into a law in 
a large number of States because fra- 
ternalism found itself in a desperate 
condition on account of expenditures ex- 
ceeding income and in addition an ever 
increasing ratio of mortality. - 

Fraternal organs repeatedly have 
pointed out the precarious situation sur- 
rounding the associations they repre- 
sented and supreme officers have for 
years urged increased rates of assess- 
ment as a means of staving off the in- 
evitable. 

To The Eastern Underwriter it has 
seemed that fraternalism was in the 
throes of a life or death struggle. A 
possible, or we may say probable, means 
of safety in the stipulations of the Mo 
bile Bill has been thrown out. To 
adopt the conditions gives promise for 
the future; to reject them—well the 
future looks black. 





American Loses Prominent Director. 





In the death of William C. Clark, 
president of the Clark Thread Works of 
Newark, the American Insurance Com- 
pany of New Jersey, lost one of its fore- 
most directors. A man of wide busi- 
ness affairs and of clear brain, Mr 
Clark took an active and intelligent in- 
terest In the affairs of the insurance 
company and his counsel was deeply 
appreciated by the management of the 
corporation. 


URUGUAY’S INSURANCE BANK 


CONSULAR REPORT ON PROGRESS. 








Started in March, Now Writing Fire, 
Life and Accident—Business Greater 
Than Companies. 





A recent consular report gives some 
interesting details of the operation of 
the government insurance bank of 
Uruguay. This bank, under the new 
law, opened its doors on March 1, 1912 
and from then until the time the con- 
sular report was made, it has done a 
rapidly increasing business, exceeding 
in some instances that of the private 
companies. 

In the fire department, with which 
the bank was inaugurated, during the 
period ending July 31, 1912, 1,685 fire 
insurance policies were written for 
$14,129560, on which were realized 
$86,869 in premiums; the losses dur- 
ing the same period equalled $25,183, 
or about 30 per cent. of the sum col- 
lected. 

During the first six months of the 
present year the total value of life in- 
surance written by private companies 
operating in Uruguay was $9,109,000, on 
which was collected $183,000 in pre- 
miums. During the months of Jan- 
uary and February, the harvest season, 
these companies wrote fire insurance 
to the value of $25,000,000, with pre- 
miums aggregating $139,000. The in- 
surance written from March to June in 
both classes totaled $34,000,00), with 
premiums amounting te $322,000. Dur- 
ing the same period the Insurance 
Bank wrote policies for $10,600,000, the 
premiums being $65,000,, while in the 
month of July $3,530,009 was written. 

In 1911, a prosperous year according 
to official statistics, private insurance 
companies operating in Uruguay re- 
ceived in premiums $709,092, the larg- 
est sum received by any one being 
$159,214, 

The State Insurance Bank during 
the five-month period under review re- 
ceived for fire insurance premiums 
alone, as already stated, $86,869, equiv- 
alent to an annual sum of $208,488, or 
almost 30 per cent. of the total pre- 
miums of all private companies. 

In the life insurance department— 
in operation during June and July—109 
policies were written, with an insured 
value of $306,000, for which $13,477 in 
premiums was received with no death 
losses. 

The accident insurance department, 
covering accidents only during working 
hours, Was inaugurated March 15, 
1912; on July ‘31 there had been writ- 
ten 211 policies for $1,549,503, the pre- 
miums amounting to $24,595, with 
losses paid of $373. The total accident 
business of the private companies in 
1911 was $86,668. During the period in 
which the bank has been in operation 
it has written about 80 per cent. of the 
accident policies issued. 





NEWARK RETURNS TAXES LEVIED 





Following Court of Appeals Decision, 
Tax on Deferred Dividend Fund Is 
Repaid. 





The Court of Appeals having decided 
that the tax imposed by the Newark 
tax board on the deferred dividend 
funds of The Prudential and the Mutual 
Benefit Life, was unlawful, the tax 
board has returned the amount of the 
tax to those companies. The amount 
of the fund on which the tax was levied 
in the case of The Prudential was 
nearly $30,000,000, 

The funds were assessed as assets 
when they had been allowed by the 
State Commissioner of Banking and In- 
surance as part of the “present value” 
of outstanding policies. The amount 
on which remission wag granted to the 
Mutual Penefit was $2,438,024.17. 

The total assessment ag made by the 
city was on $5,791,627.46. The com- 
pany made a return showing that it 








OF PERSONAL INTEREST | 





In the death of Thomas W. Pember- 
ton, first vice-president of the Life In- 
surance Co. of Virginia, of Richmond, 
the life insurance business lost an effi- 
cient underwriter, a noble character and 
one of the most genial and lovable ex- 
ecutives that has ever graced a home- 
office. Because his duties kept him 
close to the company’s headquarters, he 
was not extensively known among life 
insurance men outside of his company, 
and home city, but those who have had 
the privilege of personal contact with 
him, will never forget Mr. Pemberton’s 
great simplicity, and gentleness of man- 
ner. He had, after seventy-six years 
and a long and successful business 
career, an abiding faith in human nature 
and a noble trust in men until they 
proved themselves unworthy of that 
trust. This feeling was always convey- 
ed to even the casual visitor who might 
happen in at the homeoffice. Always 
there was that warmth, confidence, sim- 
plicity and earnestness, which, together 
with the ripe judgment of maturity, 
made his character a noble one. 





George W. Babb, general attorney in 
the United States fcr the Northern As- 
surance Co., of London, and manager 
of its Eastern and Southern depart- 
ments, celebrated the thirtieth anni- 
versary of his connection with the 
Company last week. Mr. Babb has had 
a most interesting career in fire under- 
writing, coming right on up from the 
field to a position of personal promi- 
nence in the affairs of the business 
that is held by but very few men. 
Back in the seventies he was a clerk 
in a local fire insurance agency in 
Boston, later becoming a local agent 
himself. He was afterward general agent 
for the Commercial Insurance Co. of 
Albany and from there he joined the 
Northern as special agent. In 1885 he 
Was appointed manager of the New 
England department and shortly after- 
ward was placed in charge of the New 
York department which was after con- 
solidated with the New England 
branch. Mr. Babb has for many years 
been a prominent figure in fire under- 
writing circles, especially where there 
have been hard. situations to face. 
He was one of the original Committee 
of Four that drew up the Universal 
Mercantile Schedule. He has been 
president of the New York Board of 
Fire Underwriters, chairman of the 
Executive Committee of the National 
Board of Fire Underwriters and is now 
head of that body. 


was liable on only $3,351,879.24, a differ- 
ence of $2,439,748.22. This consisted of 
$2,376,000 on account of policy liability 
claims; $62,024.17 premiums paid in ad- 
vance, and $1,724.05 rent and interest 
unpaid. 

All these items except the last were 
allowed after Vice-President and Actu- 
ary E. E. Rhodes had made a state- 
ment, The assessment on the policy 
liability claims were allowed under the 
Court of Errors decision in The Pruden- 
tial case, and that on the advance 
premiums under a decision of the State 
Board of Equalization of Taxes. 





Former Deputy Joins Bureau. 





Charles S. Fowler, former Second 
Deputy Insurance Commissioner, in 
charge of examinations at the New 
York office, has been appointed assist- 
ant general counsel of the Legislative 
Bureau of the National Board of Fire 
Underwriters, under O. B, Ryon, gen- 
eral counsel. 





Former United States Senator Fred 
Dubois, manager of Champ Clark’s 
campaign and assistant manager of 
President-elect Wilson’s campaign, has 
been elected a member of board of dt- 
rectors of the First National Fire In- 
surance Co. of Washington, D. C. 
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"FIRE INSURANCE DEPARTMENT 








HAD LITTLE EASTERN BUSINESS. 





Premiums of Insurance Co. of Illinois 
Mainly Located in Middle West 
—Had Few Agents. 





The great bulk of premiums of the 
Insurance Company of the State of Illi- 
nois, which reinsured in the Hanover 
Fire, some days ago, came from its 
home State and the territory adjacent 
thereto, the returns from the Bast being 
very slight. Outside of New York city 
the Company had but one agency in 
the Empire State, that of Worthington 
and Sill, Buffalo. It had a number of 
representatives in Western Pennsyl- 
vania, though none was especially ag- 
gressive, 

To properly handle the purchased 
business in certain sections of the West 
the Hanover has formed an underwrit- 
ers agency, and through this means will 
place its supplies with such former 
agents of the Insurance Company of the 
State of Illinois as it cares to retain 





HOWARD P. MOORE. 





Late Accession to Executive Staff of 
Home Now at Company’s Head 
Office—Successor not Appointed. 





Howard P. Moore recently called from 
the Eastern New York special agency 
of the Home to become an executive of 
the Company, is at the head office fa- 
miliarizing himself with the routine and 
planning for his enlarged field. 

His successor in special agency work 
has not yet been appointed, but the 
strong probabilities are one of the 
young men in the office will be chosen. 
The Home had a notably strong staff of 
field men in the Empire State, and to 
pick a worthy successor to Mr. Moore 
is the hardest kind of a task. 

Mr. Moore was the guest of honor at 
a dinner given at Albany, N. Y., by his 
former associates in the field. The 
occasion was also the nineteenth anni- 
versary of his connection with the Com- 
pany. At the conclusion of the festivi- 
ties, Mr. Moore was presented with a 
silver ink stand and other desk accesso- 
ries. The presentation was made by 
Judge Lovett of the Fire Association, 
acting on behalf of the twenty-five spe- 
cial agents present. 





ADDED HONORS FOR JARVIS. 
President of New York State Associa- 
tion Joins Noble Order of 
Benedicts. 





If additional evidence were needed of 
the clear-headedness of E. Stanley 
Jarvis, Eastern New York State special 
of the Hanover Fire and president of 
the Underwriters Association of New 
York State, it was afforded on Friday 
afternoon last, when he joined unre 
servedly the Noble Order of Benedicts. 

The lady of his choice was Miss 


Theo McCord, younger daughter oi 
Vice-President Joseph McCord of the 
Hanover lire, and one of the attractive 
members of the Park section of Brook- 
lyn society. The wedding service was 
performed in St. Peter’s Protestant 
Episcopal Cnurch, and was followed by 
a reception at the home of the brides 
parents, 

Percy B. Jarvis, New York field man 
for the Security of New Haven, served 
as best man, and, as was to have been 
expected, performed the part as only a 
trained special agent can. The bridai 
couple left for Panama, and a feautre 
of the trip that Mr. and Mrs. Jarvis 
willingly would have had omitted, was 
the farewell pranks of many of their 
friends who had preceded them to the 
boat. 

Stanley Jarvis is one of the cleanest 
and most likable men in the New York 
field, and is entitled to the rare good 
fortune that has accrued to him. 





COMPANIES TO HANDLE SUPPLIES. 





Organize Underwriters Supply & Dis- 
tributing Co. With Capital of 
$100,000. 





There is being organiz d at Chicago 
the Underwriters Supply & Distrib- 
uting Co. for the purpose of printing 
and handling fire insurance supplies. 
The matter is in charge of the joint 
committee of the Western Union and 
the Western Insurance Bureau ap- 
pointed to consider the subject of the 
standardization of policy forms and 
also to consider the organization of this 
supply company. 

The supply company will have a cap- 
ital of $100,000 with shares of the par 
value of $100 each. Before the com- 
pany is formally launched the com- 
mittee wants ai least fifty fire insur- 
ance companies tc subscribe for 590 
shares. 





PLANNING TO ENTER NEW YORK. 





Firemens Insurance Company of Wash- 
ington, D. C., to Adopt Policy 
of Expansion. 





An extended examination of the Fire- 
mens Insurance Company of Washing 
ton, D. C., is being made by the Insur- 
ance Department of the Company’s 
home territory, preliminary to its entry 
into New York State. Once licensed 
here the Firemens will be represented 
in New York city by Newman & Mac- 
Bane. 

At the beginning of 1912 the Company 
had a surplus of $70,000 beyond its 
$200,000 capital and all other liabilities 





Opens Adjusting Office in Paterson. 





Peter M. Botbyl of 52 Broadway, 
Paterson, N. J., has opened an adjusting 
Office. 


his leader. 


Home Office 
80 Maiden Lane, New York 


HENRY EVANS, President 








CONTINENTAL INSURANCE COMPANY 


OF NEW YORK 


A wise agent makes his strongest company 
That company is certain 


to be the Continental. 
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Fidelity-Phenix Fire Insurance Company 


OF NEW YORK 





Ten thousand loyal agents prove the practical 
value of representing the Fidelity-Phenix 





Home Office 
80 Maiden Lane, New York 
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Backed by almost 
sources, the Fidelity Underwriters 
policy is the strongest fire policy 
issued today. 


Gross Combined Assets.. 
Policyholders’ Surplus.......... $22,727,588 


Western Office 
332 South La Salle St., Chicago 
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Western Office 
332 South La Salle St., Chicago 
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Western Office 
137 South La Salle St., Chicago 
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What Will The 
Assured Say 


AFTER A Loss? WILL HE BE SATISFIED WITH THE INDEMNITY YOU GIVI 


HIM? Don’T TAKE CHANCES, PLACE YOUR BUSINESS WITH THE 


GENERAL FIRE OF PARIS, FRANCE 


THE OLDEST AND STRONGEST FRENCH COMPANY. WRITE FOR AN AGENCY TO 


FRED S. JAMES & CO. 


United States Managers 
123 William Street :: New York City 
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WORK OF THE ACCOUNTANT 


Actuary S. H. Wolfe in Interesting and 
instructive Address Before Insur- 
ance Society. 


The insurance company accountant 
and the relation of his work to the 
State Insurance Departments was the 
subject of an interesting and instruc- 
tive address by Actuary S. H. Wolfe 
before the New York Insurance Society 
ov Monday evening. Mr. Wolfe is a 
thorough master of this subject for he 
has for years been an examiner of 
companies for the insurance depart- 
went of the different States in addi- 
tion to conducting an auditing depart- 
ment. Mr. Wolfe’s address follows: 

“The accountant of an _ insurance 
company should not be a clerk able 
only to make entries upon the books 
of record from memoranda turned over 
to him. He stands for something more 
than this; he is a technical adviser 
who should guide his company in 
matters pertaining not only to its 
records and present condition, but also 
in all matters which may affect its 
well being in the future. 

Functions of Departments. 


“An insurance department should noi 
be regarded as an enemy of legitimate 
insurance interests; its function is to 
preserve companies in order that the 
best interests of its insured may be 
conserved; on the other hand the best 
interests of the policyholders can be 
seriously and adversely affected by 
burdensome restrictions and unneces- 
sarily harsh methods of computing 
liabilities. The ideal situation is the 
one where the statute book contains 
standards of solvency computed on abso- 
lutely correct principles and where the 
supervising officer exercises the mini- 
mum amount of inspection and visita- 
tion consistent with an effective ascer- 
tainment of the true condition of the 
companies both financial and adminis- 
trative. 

“Tf we have this basis firmly fixed 
ii. our minds it will be clear that it 
is the duty of every company officer to 
assist the supervising officer in carry- 
ing out this program, and jin this work 
no one occupies a more responsible 
position than does the accountant. 

“T feel that it is unnecessary for me 
to point out that in ascertaining the 
condition of a company, the deter- 
mination of its liabilities is no less 
important than a verification of its 
assets. It is a comparatively easy 
matter to ascertain the presence of 
assets and their present value, but some 
of the liabilities offer more difficulty; 
they are intangible; they will mature 
in the future as compared with assets, 
which are material and are of to-day. 


Liabilities Neglected. 


“The early statutes intended for the 
regulation of insurance companies ap- 
parently lost sight of this important 
fact, for we find the insurance laws for 
a number of years have described in 
minute detail the securities in which 
insurance companies could invest their 
funds, but have been deplorably vague 
in establishing rules for the computa- 
tion of such important liabilities as 
those resulting from the unpaid losses. 

“The claims of a life insurance com- 
pany can be determined with almost 
mathematical accuracy; it is a com- 
paratively simple matter for the man- 
ager of a fire insurance company to 
examine his outstanding claims and 
determine what will be the probable 
amount required to settle with the as- 
sured; a personal accident company 
should have but little more difficulty 
iu ascertaining the present value of its 
future settlements. With liability com- 
panies, however, the problem becomes 
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more difficult and illustrates the im-| 


portant position which the accountant 
has in shaping the destinies of his 
corporation. 


Handling Liability Claims. 


“If my talk, therefore, deals more 
particularly with the accountant in re- 
lation to the liability insurance com- 
pany, you will understand that I have 
selected that as an illustration of the 
way in which he and the Insurance De- 
partment can be brought into closer 
and more useful relationship. Liability 
insurance deals more with the human 
factor than any other form which 
occurs to me at this moment; the em- 
ployer’s liability policy agrees to hold 
him harmless from the results of acci- 
dental injuries to his employes due to 
any negligence upon his part. The 
measure of the employer’s liability is 
usually ascertained by means of court 
proceedings; court verdicts in many 
cases are the result of human sym- 
pathies, of prejudices formed in the | 
minds of the jury, of the personal 
equation as distinguished from the 
mathematical equation, of damages 
weighed in the scale of personal 
opinions as compared with damages 
determined by definite contractual re- 
lationships. In addition to these facts 
the time element is an important one. 
In other forms of insurance, legitimate 
claims are settled shortly after the 
losses occur; with liability companies, 
in many cases, the settlements are not 
made until the machinery of the lower 
courts and the courts of final appeal, 
have been set in motion. The most 
expensive losses are those which are 
not disposed of until long after they 
have occurred. In view of this, the 
importance of an adequate loss reserve 
will be apparent, as without a due and 
proper appreciation of the value of 
ultimate losses, the underwriter is apt 
to underestimate his premiums. 


Loss Reserve Laws Recent. 

“Notwithstanding this, laws pertain- 
ing to the loss reserve of liability 
companies, are of comparatively recent 
origin. In New York, for instance, the 
first statute was enacted in 1903, and 
in Massachusetts and Connecticut about 
the same time. All of them, however, 
were defective, for they resulted in the 
accumulation of an insufficient amount 
with which to settle outstanding losses. 
In other words, part of the payment 
for losses was made from the revenue 
accounts of current years instead of 
being provided for from the capital ac- 
count of the years in which they oc- 
curred. 

“When a State enacts a_ statute 
specifying how a liability is to be de- 
termined, the assuring public and the 
insurance companies are justified in 
believing that the State has given 
careful thought to the exigencies of the 
situation, has submitted the matter to 
competent insurance accountants and 
established a safe standard whereby the 
measure of a company’s solvency and 
reliability can be taken. Upon no other 
grounds can the theory of State 
supervision be defended, for the in- 
quisitorial powers with which super- 
vising officers have been vested have for 
their basis the idea that the individual 
is unable to determine for himself the 
true condition of the _ corporation, 
owing to the presence of technical 
matters with which the layman cannot 
be familiar. 


Experience of One Company. 


“Shortly after the enactment of the 
law in New York just referred to, I wa3 
asked by one of the insurance depart- 
ments to examine a company transact- 
ing a large liability business. In the 
course of my work it became necessary 
to investigate the sufficiency of the re- 
serve established by the laws of the dif- 
ferent States. I found that the stand- 
ards established by the States were 
grossly inadequate for the purpose of 
determining the present value of future 
settlements. The company in question 
calculated its loss reserves in accord- 

(Continued on page 16.) 











HOW EASY IT IS TO OPERATE! 
PYRENE 


FIRE EXTINGUISHERS 


TURN HANDLE TO LEFT 

WORK LIKE A PUMP 

DIRECT STREAM AT EDGE OF 
FLAMES 


The PYRENE FIRE 
EXTINGUISHER, filled 
with the compound 
PYRENE, is the most 
effective extinguisher of 
incipient fires known to 
science, 


The double-acting, power- 
ful pump throws a stream of 
PYRENE a distance of 
thirty feet. It is easy to 
operate. On account of its 
small size and weight, the 
PYRENE FIRE EXTIN- 
GUISHER can be carried to 
any part of a building and 
put to instant use. 

PYRENE, the extinguish- 
ing compound, smothers 
flames instantly and is 
efficient on fires in the most 
inflammable materials. 








Included in the lists of 
Approved Fire Appli- 
ances issued by the 
National Board of Fire 
Underwriters. 





Length 14 in. Weight 5 Ibs. filled 








WRITE FOR INFORMATION 


PYRENE MANUFACTURING (0., NEw YOr« cry 














INSURANCE COMPANY OF NORTH AMERICA 
aL AeA, PA. 


MARINE 


AND INLAND TRANS- 
PORTATION, MOTOR 
BOAT, TOURIST 
FLOATER,AUTO- 
MOBILE FLOATER, 
PARCEL POST 


eed LOSSES PAID SINCE 
ORGANIZATION 
$154,461,000. 


FIRE , 


AND TORNADO 
RENT, LEASE, USE 
AND OCCUPANCY 


CAPITAL - $4,000,000 
ASSETS - $16,953,773 > 
LIABILITIES - $8,649,873 


NET - SURPLUS $4,000,000. 
SURPLUS TO POLICY HOLDERS $8,303,900. 


EUGENE L. ELLISON President 
BENJAMIN RUSH, Vice-President T. HOWARD WRIGHT, Sec’y and Treas. 
JOHN O. PLATT, 2nd Vice-President SHELDON CATLIN, Ass'’t. Secretary 


























FIREMEN’S INSURANCE CO. 
NEWARK, N. J. 


Statement January 1, 1912 


ONIN say oe makin ; $1,000,000 
Reinsurance Reserve............ ay 2,305,914 
A other Liabiiities................. 261,030 
NET SURPLUS...... leg Widths tear ads 2,808,680 
a $6,375,624 


DANIEL H. DUNHAM, President 
CHARLES COLYER, Vice-President 
A. H. HASSINGER, Secretary 
JOHN KAY, Treasurer 
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Office Building 
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$80,000 FEES TO BE RETURNED. 





New York Court of Appeals Sustains 
Lower Court in Declaring it 
“Discriminatory.” 





The celebrated brokers license law 
of New York State, which was drafted 
with the greatest care and thought, the 
co-operation of the Insurance Depart- 
ment and the brokers association, has 
finally been held unconstitutional in a 
decision handed down Tuesday by the 
Court of Appeals. This sustains the 
decision of the Appellate Division and 
affects about 10,000 brokers, mostly 
located in New York city and neces- 
sitates the return of about $80,000 in 
fees collected by the State. 

The case grew out of the demand of 
a lawyer, William Hauser, that he be 
paid a commission from the North 
British and Mercantile Insurance Co. 
This lawyer had for years held a 
brokers certificate of the New York 
Fire Insurance Exchange and derived 
part of his income from insurance 
brokerage busfness. Under the brokers 
license law, only those whose principal 
occupation was fire insurance could 
hold brokers licenses and the North 
British & Mercantile refused to pay the 
commission because the lawyer did not 
have a license as required by the law, 

The court held the whole law was 
unconstitutional because of its discrim- 
inatory character. When the case was 
carried to the Court of Appeals, the in- 
surance department received permission 
to intervene and asked the court to de- 
fine what would be considered constitu- 
tional so that in case the present law 
were thrown out, the legislators could 
be guided in framing a new one, 

Elaborate preparations have been 
made by the insurance department for 
the administration of the new law. 
Under an amendment made last winter, 
plans were made to examine brokers 
after Jan. 1 of next year before the re- 
newal of their licenses as to their 
trustworthiness and competency to act 
for their clients in placing fire, casualty 
and surety insurance. 

It is the plan of the department to 
have a new law drafted for introduc- 
tion at the next session of the Legis- 
lature, based upon the decision, de- 
signed to license brokers. In favor of 
a State license law, it is argued that 
insurance brokerage is a_ business 
which calls for technical skill of a 
high order. Brokers represent the 
policyholder and not the insurance 
companies and the insured are bound 
by the broker’s representation, It is 
contended that as more than 90 per 
cent. of the insurance business written 
in New York city is through brokers, 
there should be adequate protection 
against the mistakes or worse of the 
irresponsible or ignorant. 

One feature of the case which will 
cause complications lies in the fees 
which have been turned over to the 
State for certificates. About $80,000 
has been received and has been turned 
over to the State treasurer. This 
money cannot be returned without 
action by the Legislature, it is thought. 
Since the Appellate Division’s decision, 
the department has held fees received 
in abeyance and banked them pending 
a final settlement of the case. 

The New York Fire Insurance Ex- 
change, which has the right to name 
brokers to whom the fire insurance 
companies will pay commissions, form- 
erly charged a fee of $10 for its cer- 
tificate. Recently it was decided by 
the exchange to cease charging fees. 
Until a new law is passed brokers can 
do no business with the casualty and 
surety concerns and with the fire com- 


panies, if the exchange permits, with- | 


out annual cost, 





Assigned to General Adjustment Bureau. 





Settlement of the loss on the Holly- 
wood Hotel, Raccoon Island, Lake Ho- 
pateong, N. J., will be made on behalf 


ment Bureau of New York city. 
loss is placed at $30,000. 

The burning of the Hollywood Hotel 
makes the sixth fire at the lake this 
season. the other fires of importance 
this season were the cottage owned by 
the Misses Brennan, situated near the 
Lake View Hotel, which was destroyed 
last June; the entire Lake Hopatcong 
branch of the Mountain Ice Company, 
destroyed in July; the large boathouse 
owned by Baker Brothers, of New York, 
destroyed in July: Colonial Inn, situ- 
ated on the River Styx, destroyed in 
August, and the garage on the estate of 
E. E. Sargent, of Newark, situated in 
Breslin Cove, which contained three 
cars and quarters for help, destroyed in 
September. 


The 





PITTSBURGH BOARD ATTACKED. 





(Continued from page 1.) 
cent. discount under the 80 per cent. 
clause was allowed because it gave the 
insurance company more premium, 
buildings being insured for 80 per cent. | 
of their value, as compared with other} 
cities where this was not insisted upon. | 

Mr. Trimble testified that the board| 
fixed the schedule rates to be charged) 
and the penalties to be imposed. 

At the hearing on Tuesday, Deputy 
Attorney General Cunningham, ques- 
tioned Secretary Trimble as to the in- 
surance rate on the Bindley building, 
in the Shadyside district, prior to last 
October. 

Mr. Trimble admitted the old rate 
was 35 cents per hundred. Some months 
ago, he explained, E. C. Toie, an inde- 
pendent agent, who started up the agi- 
tation against the board, accepted $160,- 
000 worth of insurance at a 20 cent 
rate. The board at the same time cut 
the rate on the Bindley building to 15| 
cents. The insurance was then obtain- 
ed by one of the board companies. 

Secretary Trimble said in explanation 
of the cut that the board discovered | 
that the sprinkler system in the build- | 
ing had been repaired and the risk was} 








minimized, which was responsible for '! 
the reduction in the rate. | 
The board has adopted a new rate 


list which, according to Secretary Trim-! 
ble’s testimony, will mean a reduction 
of 25 per cent. in the premium. He also 
testified that all of the insurance poli- 
cies taken by agents in Allegheny 
County pass through the board and the 
rate charges must be approved. 

Pittsburgh business men are secur- 
ing better rates in Chicago and New 
York, according to the testimony. It 
was explained there is keen competi- 
tion on the sprinkler equipped build- 
ings, this referring to larger stores and 
buildings which are equipped with the 
sprinkler systems. 

Secretary Trimble said the board 
companies were unable to secure this 
business at the rates which they are 
charging, and as a result much of the 
business is going to agents in New 
York and Chicago. 

The companies belonging to the local 
board and board companies in other 
cities have a working understanding. 
Secretary Trimble explained whereby a 
Philadelphia board company would not 
accept business in Pittsburgh at a low- 
er rate than the one fixed by the local 
board, neither would a Pittsburgh board 
company accept business there at a re- 
duced rate. The same was true with 
board companies in New York. 

Secretary Trimble testified that if it 
were not for the Board of Fire Under- 
writers the insurance business in Alle- 
gheny County would be in a chaotic 
condition. 
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Capital Stock - 
Liabilities - - 
Special Reserve Fund 
Net Surplus - 


Total Assets 


Cc. E. Sheldon, V. 


Pres't. 








FIRE & TORNADO INSURANCE 


American of Newark 


Chartered in 184€ 


. L. Hoadley, Presiden 
P. L. Hoadl P lent 


F. Hoadley, Asst, Sec’y. 


$1,000,000.00 
5,081,886.03 
300,000.00 

_ 2,962,548.52 
$9,344,434.55 


C. W. Bailey, Seo’y. 























THE COMPANY WITH THE PYRAMID] 

















PSHIRE~ 





2.937.319 76 640,940 17 
3163.86005 | 946.783 34 











FIRE INSURANCE CO. 


3.8 





$53 270 70 


+ 


5 725.809 34 | 1654.5048i _ 





TOTAL LIABILITIES $2.496.304.53 
POLICY HOLDERS SURPLUS $3,229,504.8! 











QUEEN 


in’. Co. of America, 
NEw YORK. 











TWO HUNDRED AND THIRD YEAR 


SUN 
INSURANCE OFFICE 
OF LONDON 
FOUNDED 1710 
United States Branch: 

54 PINE STREET, NEW YORK 
Western Department: 

171 La Salle Street, Chicago 


Pacific Department: 
SANSOME AND SACRAMENTO STREETS 
San Francisco, Cal. 


Agents Wanted at Unrepresented Points 











GRINNELL AUTOMATIC SPRINKLERS 


STEAM AND HOT WATER HEATING AND POWER PIPING 


GENERAL FIRE EXTINGUISHER COMPANY 


Executive Offices - - - 





Provivence, R. I. 








GERMANIA 
FIRE INSURANCE COMPANY 


NEW YORK 


ORGANIZED 1859 


Statement, January 1, 1912 


Cash Capital..... $1,000,000.00 
Assets........... 6,852,645.96 
Net Surplus -. 2,289,631.94 
Surplus for Policy 

Holders ....... 


3,289,631.94 


HEAD OFFICE 
Cor. William & Cedar Streets 








For The Protection Of Its 
Policy Holders 


THE HANOVER 


Fire Insurance Company 


HAS A 

Cash Capital - - $1,000,000.00 
Cash Assets - - 4,820,678.00 

Cash Surplus to Policy 
Holders - . - 2,288,079.00 
The real strength of an insurance company is in 
the conservatism of its management, and the man- 
agement of THE HANOVER is an absolute as- 


surance of the security of its policy. 


R. EMORY WARFIELD - President 
JOSEPH McCORD ~- Vice-Pres. & Sec’y 
WILLIAM MORRISON - Asst. Sec'y 


JAMES W. HOWIE - - Gen. Agent 


HOME OFFICE: 
Hanover Bidg., 34 Pine St. 
NEW YORK 











WESTERN ano 
ATLANTIC FIRE 


INSURANCE CO. 


NASHVILLE, TENN. 


CAPITAL - - - - - $200,000.00 
NET SURPLUS - - - $122,760.50 


H. H. RIMINGTON, Manager 
Cc. A. ROWLAND, Special Agent 
21 S. Linwood Ave. - - Crafton, Pa. 


OPERATING IN 


Pennsylvania, Obio, Maryland, Virginia, West 
Virginia, Tennessee, Kentucky, Alabama, 
Louisiana, Indiana, Illinois and Colorade 
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LANS FOR SOUND PROGRESS 
SOUTHERN STATES FIRE CHANGES 
Vice-President and Manager Sumter 

Cogswell Will Confine Activity to 

General Fire Business. 

Birmingham, Ala., Nov. 20. (Special.) 
—When the stockholders of the 
Southern States Fire Insurance Com- 
pany, of PVirmingham, Ala., meet on 
December 11, they will act on the 
recommendations of the present Man- 
agement, headed by Vice-President and 
General Manager Sumter Cogswell, 
which’ are embodied in resolutions of 
the board of directors, to the effect that 
the charter powers of the company be 
amended so as to confine its operations 
to the general fire insurance Dusiness, 
that is, including fire, lightning, tornado, 
cyclone, earthquake and inland marine 
insurance, 

The Southern Siates Fire has been 
making excellent progress under Vice- 
President Cogswell and he plans to 
concentrate the entire force of the 
company in building up a fine line of 
carefully selected fire insurance Dusi- 
ness. As the Southern States no longer 
transacts Casualty insurance, having re 
insured its casualty busiuess, these 
superfluous provisions of the charte: 
will be dispensed with. 

In addition to writing fire insurance 
and its allied branches, the same as 
the big companies write, the Southern 
States Fire will also have charter 
powers for conducting reinsurance for 
all lines, so that it will have the best 
of facilities for handling the business 
produced by its agents, placing suca 
portion of large lines over and above 
the limit set by a sound underwriting 
policy, in other strong companies, 

The figures covering the net losses 
of the company since Vice-President 
Cogswell took hold show the very low 
average loss ratio of 37 per cent. 
which is the best indication of a profit- 
able and successful record. The com- 
pany will also profit through Mr. Cogs- 
well’s extensive financial experience, 
being assured that its assets will be 
invested to the advantage and profit of 
the company. 

The resolutions of the board otf 
directors covering the proposed future 
activities of the company read as 
follows: 

“To make and enter into any and al! 
kinds of contracts of insurance em 
braced in the terms of fire, lightning, 
tornado, cyclone, earthquake and in- 
land marine insurance. 

“Tog make and enter into with other 
insurance companies doing like kinds 
of insurance, contracts of re-insurance, 
whereby this company may be re 
insured and indemnified against its own 
responsibility to its policyholders. 

“To make and enter into with other 
insurance companies doing like kinds 
of insurance, contracts of re-insurance, 
whereby this company may re-insure 
and indemnify such other company or 
companies against its or their own re- 
sponsibility to its or their policyholders 
on contracts of insurance such as this 
company is authorized to enter into as 
an original insurer.” 





EFFECTIVELY AIDS LOCAL MEN. 


Agents Appreciate Help Given Them 
by Central Traction and Lighting 
Bureau. 





The feeling of bitter antagonism had 
by local agents toward the Central 
Traction and Lighting Bureau when 
the organization was formed several 
years ago, has entirely disappeared, 
and the agents now recognize the as- 
sociation as a distinct aid to them in 
securing and holding street railway and 
allied business. 

The primary purpose cf forming the 
organization was to harmonize rating 
schedules upon etreet railway proper- 
ties throughout the covntry, and this 
is being done most satisfactorily. 

At the recent annual meeting of the 


“THE EASTERN 


Bureau the former officers were unani- 
mously re-elected; the two vacancies 
in Ulle exXeculive Committee created 
through the death of A. B. Andrews| 
and the retirement of F. W. Jenness, | 
being filled through the appointment’ot | 
IX, M. Schoen, of the South Eastern 
Underwriters Association, and Raiph G. 
otter, secretary of the Underwriters 
Association of New York State. 








CONFERENCE ON CLASSIFICATION 


Insurance Commissioners and Fire 
Underwriters Discuss Subject, but 
Take No Action. 


A special committee of the Nationa: 
Convention of Insurance Commissioners 
and a committee of the National Boaru 
of Fire Underwriters held a conference 
«ut the Hotel Manhattan, New York city, 
last week, when the subject of the uni- 
iorm Classification of fire insurance 
races and experience was discussed ai 
jength. The companies submitted briefs 
and presented oral arguments before 
the commissioners. No action was 
taken at the meeting, the whole ques 
tion being held over until the Decem. 
ber meeting. 

[he underwriters committee consisted 
of Cecil F. Shallcross, of the Royal; M. 
U. Brown, of the Westchester; E. G. 
Richards, of the North British & Mer- 
cantile, and John H, Stoddard, of the 
New York Underwriters Agency. 

The committee of the insurance com 
missioners consisted of William P 
Kmmet of New York, chairman; Her- 
man L. Elkern, of Wisconsin; James R 
Young, of North Carolina; Frederick W. 
Potter, of Illinois, and Burton Mans 
field, of Connecticut. The New York 
Insurance Department was also repre 
sented by Deputy Superintendent Harry 
Appleton and Deputy Superintendent 
James J. Hoey. 


RESIGN FROM WESTERN UNION. 


All Companies Under Management of 
Crum & Foster Are Out—Talk of 
Consolidation. 


All of the companies under the man- 
agement of Crum & Foster of New 
York, including the North River, 
Nassau, Empire City, United States, 
Union of Buffalo, Dutchess of Rich- 
mond, have resigned from the Western 
Union, the resignations to take effect 
at once. 

This action on the part of the Crum 
& Foster companies was not unlooked 
for and is the result of the purchase 
of the Williamsburgh City by their in 
terests, the latter being a Bureau com 
pany. It is the current understanding 
that all of these companies will ulti 
mately be consolidated into two bis 
institutions. 

The ninety-day rule of the Western 
Union was waived and the resignations 
take effect at once. The companies 
will withdraw from Union agencies as 
quickly as_ possible. 


$10,000 Blaze at Montclair. 





Defective electric wiring is the as- 
signed cause for a $10,000 blaze that 
occurred in the handsome residence of 
N. T. Porter, Jr., 165 Gates avenue, 
Montclair, N. J.. on Monday. Although 
the fire alarm was promptly given and 
responded to the firemen fought the 
blaze for three hours before it was un- 
ler control. 





Railroad Settles for Spark. 





The Great Northern Railroad will 
pay $75,000 growing out of the suit 
brought against it by the Puget Sound 
Metal Workers and the fire insurance 
companies on that risk, because, it was 
alleged, a spark from a locomotive of 
the Great Northern that swept the 
water front of Seattle in June 191). 
The suit was for $300,099. Other simi- 
lar cases may be settled on the same 
basis. 
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NATIONAL FIRE INSURANCE CO. 


OF HARTFORD, CONN, 
STATEMENT, JANUARY Ist, 1912 





LIABILITIES 
Se cind.ccvencdacnedupebteces sxe matocn ax $1,000,000.00 
Reserve for Re-Insurance.................. idaedaee 7,212,863.55 
644,600.66 
Special Reserve for all Contingent Liabilities.... 350,000.00 
Nn vasaks ddoeseeesin 0 dadenecsSianeres 2,630,276.06 
a ee ie Ae eh! $11,837.740.27 


H. A. SMITH, Vice-President G. H. TRYON, Secretary 


Assistant Secretaries 
F. D. LAYTON S. T. MAXWELL Cc. S. LANGDON 


SURPLUS TO POLICYHOLDERS $3,630,276.06 


JAMES NICHOLS, President 








Authorized Capital $500,000 


Brtroit National Hire 
Iusurauce Cn. 


DETROIT, MICHIGAN 


A Company to be built gradually and along the indicated 
lines of permanence 


AGENCY CONNECTIONS SOLICITED 








HUMBOLDT FIRE INSURANCE CO., Pittsburgh, Pa. 
TEUTONIA FIRE INSURANCE CO., Pittsburgh, Pa. 
NEW YORK STATE DEPARTMENT 














PERCY B. DUTTON, Manager, Rochester, N. Y. 
INSURANCE Co., Ltd. 


THE YORKSHIRE NS ron encino 


Is now entered for Agency Business in New York, Massachusetts, Ohio, Illinois, Pennsylvania, New 
Jersey, Maryland, Louisi~ na, Georgia, and the Pacific Coast States, and will soon be prepared to con- 


sider other territory. 
ESTABLISHED 1824 

The *“‘Yorkshire” is the Oldest and Strongest of the English Fire Companies not heretofore repre- 
scuted in the United States. 

Ample funds have been furnished for purposes of United States deposit and investment. 
FRANK & DU BOIS, U. 8S. Managers ERNEST B. BOYD, Underwriting Mgr 

0. E. LANE, Superintendent of Agencies 
47 William Street, New York 
New York Life Insurance & Trust Co., U. S. Trustee, 52 Wall Street 








Calumet Insurance Company 
CHICAGO 








T. A. DUFFEY 
INSURANCE 


84 WILLIAM STREET. : $3 23 $3 $3 


Lines BOUND and WRITTEN in Excellent Companies 
throughout United States, Canada, Mexico and Cuba 


NEW YORK 




















WOOD BROTHERS & COMSTOCK 


GENERAL AGENTS 


REPRESENTING 
ALLEMANNIA FIRE INSURANCE OO. OF PENNA. 
CAMDEN FIRE INSURANCE ASS’N, OF N. J. 
GEORGIA HOME INSURANGE CO., of Georgia. 
HUMBOLDT FIRE INSURANCE CO., of Pennsyivania. 
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RULINGS ON STANDARD FORM 


BY MISSISSIPP! SUPREME COURT 








Summary of Important Decisions Pre- 
pared by A. A. Weille of Vicks- 
burg. 





The important rulings of the Missis- 
sippi Supreme Court on the provisions 
of the New York Standard form of fire 
policy have been summarized by Ad- 
juster A, A, Weille of Vicksburg, Miss., 
covering the following features in the 
cases cited: 

“The Mississippi Supreme Court has 
upheld the iron safe clause in insur- 
ance policies in a splendid opinion 
rendered by Justice Cook on June 17, 
1912, in the case styled Phoenix Insur- 
ance Company vs. Dorsey et al., re- 
ported in 58 Southern, p. 778, copy of 
which opinion is ag follows: The court 
holds the iron safe clause to be a 
warranty, and that no amount of evi- 
dence, however convincing, as to the 
value of the goods lost, can suffice to 
abrogate this covenant and warranty. 
The loss can be established only by the 
evidence furnished by the books and 
inventories required to be. kept by the 
iron safe clause, and that the courts 
will not attempt to limit the right of 
contract; that no court can make a 
contract which was never agreed to by 
the parties to the contract, nor are the 
courts authorized to modify, add to or 
to subtract from, the terms of a valid 
contract made between the parties. 
This opinion igs the most forcible up- 
holding of the iron safe clause that the 
Supreme Court of Mississippi has yet 
rendered. 

“In the case of Aetna Insurance Com- 
pany vs. Mount, 90 Miss. 642, the 
Supreme Court of Mississippi, at the 
March Term, 1907, had already held the 
iron safe clause valid; that the reason- 
able enforcement of the iron safe clause 
in insurance policies has been univers- 
ally upheld by the court. Indeed, to 
prevent fraud and for the protection of 
the rights of the insurance companies, 
some such clause was necessary. In 
the case of the Fayette Lumber Com- 
pany of Fayette, Miss., vs. the Queen 
Insurance Company, Judge Wilkinson, 
the trial judge, gave judgment for the 
company, inasmuch as no inventory had 
been taken within twelve calendar 
months: prior to the date of the issu- 
ance of the policy, nor had one been 
taken within thirty days of the issu- 
ance of the policy, though an inventory 
had been taken a few days prior to the 
fire. This case was affirmed by our 
Supreme Court, but without an opinion. 
In the case of Insurance Company of 
North America vs. Carruthers, decided 
by the Supreme Court of Mississippi 
on February 11, 1895, the Supreme 
Court of Mississippi held that such ron- 
waiver agreement prevented the as- 
sured from claiming a waiver by any- 
thing that occurred after the loss, 

“In the case of Bacot vs Insurance 
Company of Brooklyn, 96 Miss., p. 223, 
the court held: Where a husband in- 
sures a homestead as his own property, 
which homestead in fact belonged to 
his wife at the time of taking out the 
insurance, of which the insurance com- 
pany was not advised, that there could 
be no recovery on the policy on the 
ground that the assured was not the 
sole and unconditional owner of the 
property at the time of the procuring 
of the policy. 

“In the case of Miller vs. Phoenix 
Insurance Company, reported in 100 
Miss. Rpis., p. 311, the defense in that 
case was that Miller, the assured, had 
concealed from the insurance agent the 
fact that there were two additional 
deeds of trust on the property insured 
to the one deed of trust provided for 
in the face of the policy by a mortgage 
clause, and the agent testified that he 
would not have issued the policy had 
he known of the two additional deeds 
of trust not disclosed to him at the 
time of the issuance of the policy. The 
defense was made that this was a con- 
cealment, under the terms of the policy, 


of a material fact or circumstance con- 
cerning the insurance, and that the in- 
terest of the assured in the property 
had not been truly stated therein to the 
agent. The Supreme Court upheld this 
contention but reversed that case on 
the ground that the assured offered to 
prove that the property insured had 
been inserted in the two undisclosed 
deeds of trust by mistake, and that he 
Was entitled to make that showing, if 
it were true, provided it could be 
proven both by the assured and the 
creditor holding the deed of trust that 
such a mistake did occur. On the 
second trial of this case the assured 
utterly failed to make this proof, and 
peremptory instruction was again 
given in favor of the insurance com- 
pany. The case is now on a second 
appeal to the Supreme Court of Missis- 
sippi. 

“In the case of Rosenstock vs. Missis- 
sippi Home Insurance Company, 82 
Miss., p. 674, the Supreme Court of 
Mississippi held at the conclusion of 
this opinion on page 687 that no in- 
quiry was necessary to be made by the 
insurance company of the assured at 
the time of the issuance of the policy, in 
respect to the true status of the prop- 
erty insured; that neither inquiry nor 
statement before the issuance of the 
policy was requisite to the validity of 
these contracts, the contracts contain 
ing as they did the stipulation that they 
should be void if the interest of the | 
assured had not been truly stated to) 
the company, or if it was not truly| 
stated in the policy, or if it was not 
the sole and unconditional ownership) 
of the property described and the} 
silent acceptance of the policy was the 
answer. Says the Supreme Court of| 
Mississippi: ‘We approve this as a 
correct statement of the law.’ | 

“Tt will thus be seen that the Missis- | 
sipi court differs from those courts | 
which hold that inquiry has to be made 
of the assured at the time of the is- 
suance of the policy, and the assured 
must have made untrue answers td| 
such inquiries before the defenses in 
the policy as to ownership, interest, | 
etce., can be set up by the insurance | 
company. The Mississippi Supreme 
Court holds with those decisions that 
no such inquiry is necessary; that it is 
the duty of the assured to set forth 
truly the exact condition of his prop- 
erty at the time he applies for insur- 
ance; and if he fails to put the insur- 
ance agent on equal terms with him, so} 
that the insurance agent can then de- 
termine for himself whether or not he 
desires to take the risk, the policy will 
be void. 

“This same holding has been long ago 
settled in the Supreme Court of Missis- 
sippi in the case of Planters Insurance 
Company vs. Meyers, 55 Miss., 507, and 
in the opinion, on page 507, the court 
says: ‘The underwriter was entitled 
to full disclosure, not merely to know 
the truth, but the whole truth, and 
withholding of any facts material to the 
risk is tantamount to a false repre- 
sentation and visited with the same, 
penalty.’ 


“Many cases can be found in 
books where the provisions of the 
policy are stricken down by some} 
courts, and the contention is often 
made that the insured had not read his 
policy and relied on the agent to write 
it as he intended it to be written, and 
some courts have held that under that 
state of facts the assured could recover 
on the idea that there was a waiver of 
the provisions of the policy that were 
in conflict with the contention of the 
plaintiff. 

“The case of the Western Assurance 
Society vs. Samuel J. Ferrell involving 
the construction of form of total con- 
current insurance permitted was de- 
cided February 19, 1906. The decision 
is in Volume 92 of the Mississippi Re- 
ports, page 103. The facts were as 
follows: The policy of fire insurance 
was for $800, stipulating ‘800 total con- 
current insurance permitted, including | 
this policy.” Our Supreme Court held, | 
in an opinion handed down by Justice | 


the 
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Cathoon, that it does not forbid concur-| ‘‘The Leading Fire Insurance Company 


rent insurance but permits same to an | 
amount not exceeding $800. This case} 
was tried in Lauderdale County and de-| 
cided against the company. 

“The majority of forms on insurance 
policies in this State do not properly 
settle the question as to whether there | 
is other insurance intended to be per-| 
mitted, or whether certain omissions of 
agents permit it, but certain it is that | 
a policy issued for say $1,000 that per- 
mits $1,000 concurrent insurance would, 
notwithstanding that it says ‘including 
this policy,’ permit other insurance, as 
a policy cannot be concurrent with it- 
self. These opinions eliminate many 
gross frauds that might be practised on 
the insurance companies and correctly 
announce the law on the facts involved 
in these cases.” 











Patriotic Creed. 


The Providence-Washington Insurance | 
Co. has issued “A Patriotic Creed” 
which is in fact a declaration of faith 
in the United States, her constitution, 


laws, institutions, principles, resources 
and her wonderful certainties. 








of America” 
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THE COMMERCIAL FIRE, of Washington, D. C., 
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ON MISSOURI RATE QUESTION. 





Nothing in State Law to Prohibit Ob- 
taining Adequate Rates—Judge 
Bates’ Opinion. 





The recent rulings made by Insurance 
Superintendent Blake of Missouri, are 
not disturbing the fire insurance com- 
panies and after a thorough considera- 
tion of the situation, the Missouri com- 
mittee has, under advice of counsel, 
recommended that ihe companies do not 
answer the superintendent’s letters and 
circulars on the subject of the rates to 
be charged in the State. The Missouri 
committee has addressed the companies 
as follows: 

“There is nothing in the law of Mis- 
souri, or in the opinion of its Attorney 
General, prohibiting each company for 
itself from obtaining adequate rates in 
that State, and each company has the 
right to insist upon the latest advisory 
estimates. These estimates are the re- 
sult of the latest inspection and repre- 
sent conditions as they exist to-day in 
individual risks. 

“The record of the State for the past 
three years shows that companies -are 
losing money in Missouri and the loss 
ratio of all companies for the year 1912 
to date can hardly be less than 70 per 
cent. We submit herewith the opinion 
of Judge Bates and would also call 
your attention to the recent decision of 
the Supreme Court of the State of Kan- 
sas, which emphasizes Judge Bates’ 
opinion to the effect that the rate law 
absolutely repeals the anti-trust law of 
Missouri so far as it relates to fire in- 
surance companies. 

“Your committee, therefore, advise 
that each company for itself can safely 
insist upon the collection of the advis- 
ory rates, which are intended to be 
reasonable, just and non-discriminatory 
under the provisions of the law. 

The opinion of Judge Bates is as fol- 
lows: 

Chicago, Ill., Nov. 14, 1912. 
Missouri Committee, 
Chicago: 

Gentlemen:—The rate law of Missouri 
was passed and went into effect imme- 
diately at the time of its approval on 
March 18, 191i, and ever since that date 
this rate law has been a valid and sub- 
sisting statute of the State. 

Section 11 of the act provides that 
“all laws and parts of laws in conflict 
with this act are hereby repealed.” 

Section 12 provides that “this act 
shall take effect and be in force from 
and after its passage,” namely, March 
18, 1911. 

The question you present to me is 
whether each company for itself has 
the right to advise its agents in Mis- 
souri to secure any rates which it may 
deem proper and adequate. 

There can be no question that the 
anti-trust law in force in Missouri prior 
to March 18, 1911, is, so far as fire in- 
surance companies are concerned, in di- 
rect conflict with the rate law and you 
will note that this repealing section of 
the rate law does not provide that the 
anti-trust law shall be repealed at some 
future date but it states specifically that 
“all laws and parts of laws in conflict 
with this act are hereby repealed” at 
the time of the passage of the rate law, 
namely, March 18, 1911. 

I am, therefore, clearly of the opinion 
that this statute, so far as the fire in- 
surance companies are concerned, re- 
peals the anti-trust law and that the 
latter law was repealed at the time the 
rate law was enacted 

This opinion was fully sustained by 
the decision of the Supreme Court of 
Kansas rendered on the 9th day of No- 
vember, 1912, in the case of the State of 
Kansas ex rel Fred S. Jackson, Attor- 
ney General, appellant, vs. the Aetna 
Fire Insurance Company et al, in which 
that court held that the rate law of 


trust law of that State, even although 
in the rate law there was no specific 
repealing clause, such as appears in the 
Missouri statute. 

The extension of time for filing of 
specific rates made by the superintend- 
ent of Missouri does not in any manner 
suspend the operation of the law. It 
gives further time for filing specific 
rates, but does not affect any other por- 
tion of the statute. 

The right to extend the time for filing 
specific rates is granted by the statute 
to the insurance superintendent, and in 
granting that further time he clearly 
recognizes that the statute is in ful! 
force and effect, and in every letter and 
circular he has issued he has been act- 
ing under this rate law as a valid stat- 
ute. Yours very truly, 

THOMAS BATES. 





Classification. 





Yes, Son; Classification is getting te 
be quite a familiar term with the 
would-be students of fire insurance. It 
is a nice impressive arrangement of 
letters but exactly what it means is a 
secret, locked in the faithful breasts 
of the elect and the elect will be found 
to differ some when it comes to a show- 
down. 

It is supposed to represent a care- 
fully sorted arrangement of risks with 
all the rotten and specked ones laid to 
one side and the others piled accord- 
ing to complexion and previous condi- 
tion of servitude, then at the end of 
the year, Mr. Underwriter takes ac- 
count of stock and decides which pile, 
if any, paid for the cost of picking. 
And, as no two successful companies 


have exactly the same standards of 
judgment in seiection, the classified 
lists of one company resemble those 


of the others about as much as a wild 
Indian resembles a candidate for the 
ministry. 

Seriously, a classified table of the 
business of one company for a single 
year, is of little value save as a sort 
of first aid to the judgment of the men 
in control, and such a list, for a term 
of years, is practically useless to any 
other save the compsny whose ex- 
perience is thus tabulated. Individual 
knowledge of local conditions and a 
wealth of personal experience, as well, 
the results of inspection, special in- 
formation and a sort of intuition which 
makes the snap-judgment of some men 
more valuable than miles of figures, all! 
these elements go to the selection of | 
risks. Classification only tells a small 
part of the storv of success in fire un- 
derwriting. ‘“Whittlings.” 





GOING SOME! 
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| 
| 
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Insurance on Atlantic City High School 
Placed at Very Low 





Rate. 
To Percy Howard, local agent of | 
the Ohio Farmers and the Home of 


Wheeling, W. Va., was awarded the 
placing of $71,505 fire insurance on the 
Atlantic City, N. J., high school on Fri- 
day last, for $441.92, for three years, | 
or at a rate of .604. The indemnit, was} 
formerly written at a rate of $2.25 for 
the three year period. 








Fire Protection for Whitehouse, N. J. 
Addition to the fire protection facili 
ties of Whitehouse, N. J., which recent | 
ly suffered from an epidemic of in 
cendiary fires, has been secured through 
the granting by the railway company of 
permission to tap its water mains. A 
six-inch pipe will be run through the 
town, and fire hydrants placed at con- 
venient points. The reorganization of 
the former fire company will be effected, 
and new hose and general supplies will 

be purchased. 





The First Reinsurance Co., of Hart- | 
ford, of which H. H. Stryker has just! 
been made vice-president, will begin 


business about the first of the year. | 
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(Continued from page 12.) | 
ance with the statutes, and although it 
was voluntarily maintaining an addition-| 
al fund because it also felt the statutes 
were defective, it nevertheless failed 
to appreciate the present value of the 
payments it would have to make. You 
will be interested in learning that with- 
in the past few months the directors 
of this company passed a dividend ow- 
ing to the necesczity_for increasing the 
reserve for losses, an wnfortunate in- 
cident which could have been avoided 
if the Accountant and the insurance de- 
partment had worked hand in hand for 
the purpose of framing adequate laws. 

“In 1910, underwriters representing 
the different companies and representa- 
tives of some of the insurance depart- 
ments, met to modify the law. A new 
rule was prepared and subsequently 
put on the statute books. The mistake 
was made, in my opinion, of attempting 
to make this a compromise measure in 
order that it might not bear too harshly 
upon some of the companies. Most 
compromises of this kind are unsatis- 
factory, and in July of this year the 
head of one of the largest insurance de- O8e prenacnock Building, 

A x 309 Traction Building, 
partments in this country prepared a 801 Wabasb Building. 
paper on the subject of adequate liabil- ( 
ity reserves. After setting forth vari- 304 Central Building. 
ous acts in relation to the application 
of the statutes, he concludes with the 
following recommendations: 

“In view of the above, there can 
be no question of the inadequacy of 
the reserves produced by the new 
liability loss reserve law, nor of 
the desirability of so amending it 
that it will produce reserves en- 
tirely adequate for the purposes 
intended. However, the whole sub- 
ject is one that should be very 
carefully considered by insurance 
men and insurance superintendents 
—not in a sensational way or as 
though an immediate calamity 
were impending, but with a full 
recognition of the fact that it is a 
subject whizh necds_ scientific 
treatment, and that perhaps on the 
whole it presents the most serious 
question which confronts the casu- 
alty insurance world today. 

“Adequate reserves must be re- 
quired of the companies doing this 
class of business or there will be 
failures when the time comes that 
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State insurance for industrial ac- 
cidents. If by providing inade- 
quate reserves, there should be any 
extensive failures whereby work- 
men or their families are deprived 
of the compensation to which the 
courts hold they are entitled, it 
would give a weighty argument for 
those who advocate State insur- 
ance. The burden upon the depart- 
ments of the country. therefore, to 
see that the companies which they 
license are financially able to carry 
out their contracts, becomes all 
the more serious when these con- 
siderations are placed before us.” 

“Today, therefore, companies find 
themselves in the peculiar position of 
having scrupulously obeyed the law for 
calculating their liabilities and at the 
same time of being compelled to supply 
additional reserves from what they 
thought were surplus funds. Statutes 
should serve as a guide upon which a 
company can rely in preparing its 
statement of condition, but in the past 
this has been but a sleader reed upon 
which to lean. Some companies, how- 
ever, have prepared for this emer- 
gency, for their acc»untants have 
pointed out what would ir all probabil- 
ity occur. This phase of the situation 
is one which I wish to bring forcibly 
before you. 

Unearned Fire Premium. 

“I have talked at some length upon 
the problem of loss reserves as pre- 
sented by liability comnanies, but I do 
not wish you to leave here with the 
idea that the accountant’s problem is 
to be found in the liability world only. 
The determination of the correct un- 
earned premium liability for fire insur- 
ance companies, for instence, furnishes 
a fertile field for original research and 
investigation. The subject of classifi- 
cation for fire risks is receiving con- 
siderable attention at the present mo- 
ment. Each day new problems spring 
up and in connection with this it may 
be of interest to you if I point out one 
of the directions in which the Account- 
ant will find considerable opportunities 
in the future. 

“As you all know, the subject of 
workmen’s compensation is receiving 
extended consideration at the present 
time in this country. We have been 
behind the European nations in pro- 
viding for some method whereby the 
hardships of industrial production 
should be properly distributed so that 
they fall lightly upon those who are 
least able to bear them—the employe. 
The wear and tear on the human oper- 
ative is properly a part of the cost of 
production, in the same way that the 
wear and tear on the machinery is so 
regarded; in consequence, the statute 
books of a number of the States now 
contain laws which aim to solve this 
extensive problem 

“A few moments ago I indicated that 
one of the difficulties in determining 
the present value of liability losses 
arose from the fact that the insured 
was protected against the effects of 
legal liability only. The element of 
compensating the injurcd employe for 
his wounds does not enter into the 
liability policy. Do not imagine that 
humanitarian employers in the past 
have been unable to protect their 
workmen if they so desired. For many 
years insurance companies have been 
issuing ‘Workmen’s Collective’ policies, 
into which the »lement of liability did 
not enter. When a workman was in- 
jured he received medical attention 
and a certain percentage of his wages 
during disability without stopping to 
find out who was at fault. We all ap- 
preciate that the cost of furnishing ac- 
cident insurance is naturally heavier 
than the cost of furnishing insurance 
against legal liability for negligence, 
and in this statement is found the 
reason for the unpopularity of work- 
men’s collective policies. The insur- 
ance companies were just as anxious 
to issue them, but the employers did 
not wish to pay the necessary premium 
for this form of prctection. 

Workmen's Compensaton Laws. 

“Broadly speaking, the workmen’s 


compensation laws in this country em- 
brace two forms of protection, first, 
@ personal accident policy issued for 
the protection of the employer who 
may be called upon to pay benefits to 
an injured workman irrespective of the 
question of negligence (in some States, 
Massachusetts for instance, the insur- 
ance company and not the employer 
pays the benefits) and second, a liabil- 
ity policy protecting the employer 
against the claims at common law 
which may be instituted by those em- 
ployes who have not elected to accept 
the terms of the Workmen’s Compen- 
sation Act. As a practical matter, 
this difference is more or less theoreti- 
cal and academic. All of us are con- 
vinced that it is to the interest of the 
employe to obtain indemnity for his 
accidental injuries according to a def- 
inite schedule, rather than to rely upon 
the uncertainties of a jury trial, to- 
gether with the hardships occasioned 
by the delay of a judicial determina- 
tion. But it became necessary, in the 
opinion of those versed in the law, to 
refrain from depriving an employe of 
his right of action at common law, and 
the option has been given him, there- 
fore, o1 receiving benefits without the 
necessity of a suit, or of standing upon 
his legal remedies, with some of the 
props taken away. As an actual fact 
the number cf employes who are so 
shortsighted as to refuse to accept the 
compensation, is negligible, and the 
compensation problem from the ac- 
countant’s standpoint, therefore, may 
be considered merely from the view- 
point of a personal accident pclicy 
promising certain definite benefits to 
each injured employe. 

“I do not wish to lead you to believe 
that this view of the nature of this 
new form of insurance in this country 
is the one universally accepted. Some 
able underwriters connected with 
reputable insurance companies feel that 
the problem should be approached from 
the liability side instead of from the 
personal accident viewpoint. Into this 
phase of the question I do not at this 
time intend to go, and my sole purpose 
in referring to it is to call your atten- 
tion to the problems for the accountant 
which it brings with it. 

“In the very near future insurance 
departments will face the necessity of 
recommending some statute or estab- 
lishing some rule whereby the liabilities 
of companies transacting a workmen's 
compensation business may be proper- 
ly computed. When that time occurs, 
the accountants of the companies can 
be of inestimable service in preventing 
a condition similar to the present un- 
fortunate liability condition. 

“How shall we state this problem? | 
It would appear that liability companies | 
possess the machinery most applicable 
to the business of workmen’s compen- 
sation. Every liability company (1 
think there is not one exception) is 
authorized to transact a personal ac- 
cident business; however, there are a 
great nymber of personal accident com- 
panies which are not authorized to 
transact a liability business. As a 
workmen’s compensation policy carries 
with it both personal accident and 
liability features, it is proper that the 
transaction of the business should be 
entrusted to the liability companies. 
but the great danger lies in the possi-| 
bility of the false conclusion which 
we may draw from that fact, viz.: That 
workmen’s compensation business is 
liability business because it is trans- 
acted by liability companies. 

The Proper Liability. 

“What is the proper liability, there- 
fore, to be maintained for workmen's 
compensation policies? If they are (as 
I believe they are) personal accident 
eontracts in the main, they should be 
valued as such. To attempt to ap- 
praise them by the standards set up 
for liability policies, is incorrect. Let 
us note some of the vital points of 
difference. In compensation policies 
the element of responsibility for negli- 
gence is entirely absent; in liability 
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policies this element is the very essence 


of the contract; in compensation in- 
surance, payments for losses are 
definitely and unmistakably established 
by the statute; in liability insurance 
the measure of damages can only be 
fixed by agreement or by court de- 
termination; in compensation insurance 
losses are reported at once and facts 
pertaining to them are ascertainable 
immediately; in liability insurance, on 
the other hand, considerable time may 
elapse between the occurrence of the 
accident and the report of it to the 
insurance company. 

“Admitting for the moment, there- 
fore, that the compensation policy 1s 
"% personal accident contract, and not 
a liability policy, what is the proper 
method of calculating the value of the 
unpaid losses? An answer to this 
question must take into account one 
ot the very important factors—the 
medical service guaranteed by statute. 
I mention this lest we make the mis- 
take of assuming that if these com- 
pensation policies are personal acci- 
dent contracts, the standards in use 
heretofore for personal accident policies 
will be the proper standard for the new 
form. 

“An examination of the rules laid 
down by the statutes of the various 
States for determining the value of the 
unpaid claims of liability companies, 
shows that companies which have not 
been in business for a certain number 
of years, are required to set aside for 
the first year 50 per cent. of the earned 
premiums less loss payments and 
modified by the suit experience, as the 
value of the unsettled claims. If we 
were to follow this rule for workmen's 
compensation, we should in all prob- 
ability have to face the same deplorable 
ecnditions which we now find among 
the liability companies, for I seriously 
question whether 51 per cent. or 55 per 
cent. or 60 per cent. of the earned pre- 
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miums, as now charged, will be suffi- 
cient to meet the claims in the future. 
In one or two years from now we may 
be in a better position to determine 
exactly what is to be the cost of 
furnishing medical service. At present 
it is an unknown quantity, but it gives 
every evidence of becoming a heavy 
burden indeed. 

“For this reason I would like to bring 
to the attention of the accountants, the 
advisability of refraining for the 
present from attempting to use a per- 
centage basis for determining the value 
of future compensation claims. In my 
opinion it would be preferable to as- 
sign to each individual claim a value 
composed of a combination of the 
known facts about it and the best 
judgment of the claim expert as to 
the length of the continuance of the 
disability and the probable disburse- 
ments for other causes. A percentage 
basis has the advantage of ease of ap- 
plication and eliminates entirely the 
individual estimate of the manager of 
the claim department who for obvious 
reasons is interested in showing a low 
loss ratio. But until some years have 
elapsed we cannot determine whether 
an assumed percentage is too high or 
too low. 

“T have in these few words attempted 
to refer but briefly to some of the 
problems which should be worked out 
by the accountant of a company and 
the State officer charged with the 
supervision of his corporation. I would 
urge upon you the advisability of every 
company accountant feeling that his 
work has been but half accomplished 
when he has made the proper entries 
in his books. I would like him to feel 
that the true nature of his work carries 
with it an obligation to solve these 
problems which are of vital interest to 
his incorporation, to the Insurance 
Department and to the public generally.” 
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“REBATING VOIDS THE POLICY” 


**Rebater and Assured Liable to Fine and Imprisonment ”’ 
$2.00 per 100; $1.25 per dU 


“A BANKING PROPOSITION or TWO METHODS OF SAVING” 


Price $5.00 per 1,000; $3.00 per 5010 
(With Imprint on Lots of 5,000 or over) 


“DO RICH MEN NEED LIFE INSURANCE?” 


Giving Effective Answers in the affirmative 
Price $2.00 per 100; $1.25 per 50 
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(With Imprint on Lots of 5,000 or over) 
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WILL DOUBLE ITS GAPITAL 


AMERICAN SURETY CUTS MELON. 








Stockholders Will Get 100 Per Cent. 
Cash Dividend—To Issue $2,500,000 
New Stock. 





The American Surety Co. plans to 
double its capital from $2,500,000 to 
$5,000,000, according to an announce- 
ment just made by President F. W. 
Lafrentz. In addition the company will 
pay to its stockholders in December, a 
dividend of 100 per cent., having at the 
same time the privilege of subscribing 
for the new stock at par. 

The company has had a remarkable 
but steady growth, attaining its present 
impregnable position by sound under- 
writing and skillful financial manage- 
ment. When the changes proposed are 
carried out the company will have a 
capital of $5,000,000, a surplus of about 
$1,500,000 and total assets of more than 
$9,000,000. 

The American Surety has one of the 
finest agency organizations and sys- 
tems of branch offices in the business, 
its representatives numbering more 
than 11,000. To establish this service 
it is estimated the Company has spent 
$1,500,000, which has long ago been 
charged off. ; 

Under the efficient and progressive 
manage~ent of President Lafrentz, the 
American Surety is entering on an even 
greater period of efficient underwriting 
and financial success. 





BANK ROBBERIES. 





Yegg Men Unusually Active in Okia- 
homa—Attack Thirteen Banks 
Within Two Months. 

After thirteen bank robberies had 
been committed in Oklahoma in the 
last sixty days and three trains held 
up and the guilty partics at liberty and 
apparently in no immediate danger of 
apprehension, Oklahomans are becom- 
ing aroused to action, Walter Jarrett, 
who “blew” the bank at Prue recently, 
was killed later, but his death was at 
the hands of a man fror. whom he had 
stolen a horse and he was killed for 
horsestealing and not the bank rob- 
bery. 

One noticeable fact about the oper- 
ations of these Oklahoma bank rob- 
bers is they are confined principally to 
the oil belt. This is explained on the 
theory the oil belt abounds with nitro- 


glycerin factories, which makes it 
easy for yeggs to get the “soup” need- 
ed The glycerin is generally stolen 





because the storage magazines are al- 
ways located in some secluded section 
nd are seldom, if ever, guarded at 





It is estimated the bank robberies 
have netted the perpetrators at least 
$49,000. The money teken from the 
Prue Bank was found on Jarrett when 
he was killed and war restored. It 
amounted to nearly $2,000. The bank 

in Washington County, 

s on the 13th and $2,500 
stolen. Although 190 persons were eye- 


witnesses to the robbery, the yeggs es- 


FOUND IN EXCELLENT CONDITION. 





American Credit Indemnity Makes 
Good Showing in Examination by 
New York Department. 





An examination of the American 
Credit Indemnity Co. by the New York 
Department verifying the 








Company's condition as of September 

th last, shows it to be in excellent 
shape W th total assets of $1,213,097 and 
a surplus to ylicyholder including 
capita of $350,000 amounting to 
*498,794 


The Company was commended by the 


examiners for its careful underwriting 
policy and its adequate reserves, in the 
following words: 

“Investigations indicate that the esti- 
mates of the company’s claim manager 
may in general be taken as reasonably 


safe for practical purposes. As to the | 


cases in suit, it is noteworthy that the 
company has little new litigation and 
that the estimates of the claim mana- 
ger appear, as a whole, to be borne out 
by the facts, The aggregate of his fig- 
ures was, therefore, adopted, without 
change, in this examination. 

“A second matter of importance is 
the greater care which is apparently 
being exercised by the company in the 
selection of its risks, and in the limita- 
tions imposed upon the coverage in 
certain cases. Further, commencing 
with June 1, 1912, the company adopted 
a new set of instructions for the guid- 
ance of its agents in underwriting, 
embodying the results of past experi- 
ence on various lines of trade, and in- 
tended to establish a classification of 
lines which will enable the company to 
more scientifically adjust the propor- 
tion of insurance on the excess over 
the initial loss, and to prevent the 
writing of business in those trade 
groups which have in the past almost 
uniformily proved disastrous. Premium 
rates have been increased and various 
improvements in underwriting methods 
introduced.” 





DETROIT CONFERENCE MEETING. 





Won’t Merge Education Bureau With 
Eastern Organization—Want 
Southern Co-Operation. 





At a meeting ef the executive com- 
mittee of the Detroit Conference held 
in Chicago last week, it was decided 
not to consider merging the Education 
Bureau with the Publicity Bureau in 
the East. The Bureau will be con- 
tinued to look after the publicity and 
legislative work of the Conference com- 
panies. W. G. Curtis, president of the 
National Casualty Co., will remain as 
chairman of the committee with the 
headquarters of the Bureau at Detroit. 
A manager will be appointed later. 

The question of securing the co-oper- 
ation of the Southern companies was 
discussed at length, in view of the re- 
fusal of the Southern Casualty & 
Surety Conference’s to join the Detroit 
body. 

It was decided to seek the individual 
membership of as many as possible of 
the companies in the Southern organi- 
zation and thus obtain a measure of 
working co-operation. A joint meeting 
of the two organizations will be held 
February 13 at Chattanooga. 





MAKES A RECORD FOR OCTOBER. 





Pacific Mutual Life Experiences Great- 
est Month in Company’s History— 
Sets a Big Goal. 





The Pacific Mutual Life in October 
surpassed all previous records in the 
company’s history in amount of busi- 
ness in the accident department. The 
accident premiums written during Oc- 
tcber were $231,0)0 making an in- 
crease of 25 per cent. or $44,000. The 
accident premiums for the year ending 
October 31, are $1,915,090, an increase 
of 15 per cent. or $255,900. This splen- 
did showing has keyed the field force 
up to make the goal of $2,500,900 for 
1912. 





Damage Suits. 





Just a few of the many claims for 
damages filed during the past few days 
in various sections of the country, and 
which furnish convincing arguments in 
favor of liability insurance are here re- 
corded: 





Capital & Surplus : 


Southwestern Casualty 


Insurance Company 
SAN ANTONIO, TEXAS 


President, HOMER EADS 
Vice-President M. T. COGLEY 


Agents wanted everywhere in the State of Texas, for Accident, Plateglass, 
Burglary and Bonding Lines 


$290,000.00 














IN THE EMPIRE STATE. 








Prudential Casualty Licensed Here— 
Manager Thomas Bloomfield to 
Appoint Representative. 





Thomas Bloomfield, manager of the 
Prudential Casualty Company, of In- 
dianapolis, which corporation was re- 
cently admitted to the Empire State, is 
in this city for the purpose of selecting 
& proper representative here. The Pru- 
dential writes health, personal accident, 
burglary, plate glass, automobile, sprink- 
ler leakage and general liability inswr- 
ance; handling all of its business upon 
an approved basis. The Company is in 
sound financial condition and is attract- 
ing to its service an unusually capable 
body of field men. 

Childs, Young and Wood, of Chicago, 
were appointed its general agents for 
Chicago a short time ago. 





OPENS SALT LAKE CITY BRANCH. 





Aetna Accident Appoints W. E. King 
Manager Covering Six States in 
Mountain Territory. 





The Aetna Accident & Liability Co., 
of Hartford, has opened a branch at 
Salt Lake City, Utah, covering the 
mountain territory with William E. 
King, of Salt Lake City, as manager. 
Mr. King was the manager there for 
the American Surety Co. 

The branch, which was _ cpened 
November 14, will have supervision 
over Utah, idaho, Colorado, Nevada, 
Wyoming and Montana. The territory 
will be developed by the general agents 
under Mr. King to whom they will re- 
port. 


AMERICAN SURETY PLAINTIFF. 





Sues Newark, N. J., Contracting Com- 
pany to Recover $40,000—Case a 
Complicated One. 

Suit to recover $40,000 from James 
Conway, of the Conway Contracting 
Company, of Newark, N. J., was begun 
in the Supreme Court Circuit before 
Judge Adams on Monday. The Ameri- 
can Surety Company, of New York, ap- 
peared as plaintiff. It alleges that Mr. 
Conway had signed an indemnity bond 
for a concern which has since gone 

into bankruptcy. 

The basis of the suit, according to the 
declaration filed by Pitney, Hardin & 
Skinner, on behalf of the plaintiff com- 
pany, lay in a contract entered into by 
the city of Wakefield, Mass., with 
Daniel F. Minahan and Antonio Costa, 
partners in the contracting firm of 
Minahan & Costa, on April 10, 1901. 
The contract called for the building of 
three sections of a sewer system for 
Wakefield, to be completed by March 
1, 1902. 

Three bonds, to cover the three sep- 
arate contracts, covering the work. 
were given the city by Minahan & 
Costa, who secured the bond from the 
American Surety Company. They were 
for $10,500, $12,500 and $10,000, a total 
in all of $33,000. The remainder of the 
$40,000 sought in the present suit repre- 
sents interest and premiums on the 
bonds claimed by the plaintiff. 

The surety company, however, se 
cured an indemnity bond from the con- 
tractors, signed, first, by Lawrence T. 
Fell, Sr., now dead; Mr. Minahan and 
Mr. Costa. On June 26, 1901, shortly 
after the first indemnity bond had been 


executed, the signatures of Costa and 
Fell were replaced by those of William 
Hanna, president of the Conway Con- 
tracting Company, and Mr. Conway, de- 
fendant in the present suit. 

The firm of Minahan & Costa, ac: 
cording to the testimony in a suit 
brought by Wakefield against the 
American Surety Company, faiied to 
complete its contract and, although the 
Conway Contracting Company took up 
the work where Minahan & Costa left 
it, Wakefield instituted suit against the 
surety company, under terms of the 
contract and bond. 

This suit began in January, 1902, and 
in 1911 the surety company, after 
fighting the case to the highest Massa- 
chusetis courts, paid its bond, accord- 
ing to judgment against it. 

The present action, in which Mr. 
Conway is represented by Robert H. 
McCarter, is against Mr. Conway as 
signer of the indemnity bond given the 
surety company to secure the bond 
given for Minahan & Costa. 





A Point of Interest. ° 





Although completed but a short time 
the tower of the enlarged home office 
building of the Maryland Casualty Com- 
pany, already ranks as one of the lead- 
ing points of interest in Baltimore, and 
is destined to gain in popularity as it 
gets better known. Fer the accommo- 
dation of visitors to the tower, which is 
the highest observation point in the 
city, the Company has an attractively 
fitted up room with souvenir post cards, 
stationery, etc., being freely supplied, 
while a book is kept for registration. A 
recent inspection of the book shows 
that within three weeks the tower was 
visited by parties from no less than 
twenty-five States of the Union and 
from seven foreign countries, all of 
whom doubtless thoroughly enjoyed the 
view of Baltimore anda the country 
round about which the structure affords. 
As a direct and indirect means of ad- 
vertising the Maryland Casualty the 
tower feature of the buildimg as well as 
the structure proper is a distinct suc- 
cess. 

Goes to American Fidelity. 

H. F. G. Hartung, for several years 
in various departments of the Nationa! 
Surety and the American Surety, has 
been appointed manager of the fidelity 
and surety department of the American 
Fidelity Co. Mr. Hartung is a lawyer 
by profession. 








The Chicago Bonding & Surety Co. 
has paid in its capital of $250,009 and 
surplus of $50,090 and is awaiting ex- 
amination by the Illinois Insurance De- 
partment, before beginning business. 





W. L. Taylor, formerly vice-presi- 
dent and manager of the Missouri 
Fidelity & Casualty, has been elected 
to the presidency of the Company. 





E. M. Linville has been appointed 
superintendent of agencies for the 
Ocean Accident & Guarantee, taking 
charge about December 1. 
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SPECIAL TALKS WITH LOCAL AGENTS 





Bankers are usually re- 
garded as the leading 
men in financial and 
business circles of their 
community and there is 
often a tendency on the part of other 
business men thrown into contact with 
them, to take from them their cue in 
business ethics and policy. A bank’s 
soundness, safety and prosperity is de- 
pendent on the soundness, safety and 
prosperity of the local business from 
which it derives its own income. If the 
local business is liable to collapse, the 
paper that the bank holds backed by 
that business is an uncer‘ain quantity. 

One of the ever present dangers of 
any business is that of the dishonest 
employe. Many times it has happened 
that a peculating cashier, bookkeeper 
or other employe, has_ practically 
ruined a prosperous business. As one 
of the conditions under which business 
is conlucted that cannot be foreseen— 
though it can be guarded against—it 
should be required of business men 
whose paper the bank discounts, that 
they protect themselves and the bank 
by adequate surety bonds covering the 
fidelity of their employes. 

It behooves the bank then to set the 
example by adequately covering its 
own employes. Strange to say, there 
are still banks that don’t carry fidelity 
insurance. For its general moral ef- 
fect alone the bank should get this in- 
demnity. It’s a guaranty to the com- 
munity of the soundness of the bank 
in respect to the ever present danger 
of defaleation. As an example it would 
be reflected in a sounder basis for its 
commercial paper. 


Why Banks 
Should Set 
an Example. 


* * * 

While it is true ‘that 
For Agents— agents are the build- 
To Agents— ers of the —super- 
About Agents. structure of  insur- 


ance companies and 
essential to the construction of a busi- 
ness commanding confidence and rec- 
ognition as a success yet, through 
thoughtlessness, a large number of 
them send in as _ buiiding material 
“bricks” that are so crude and ill-fash- 
ioned that it requires time, patience 
and not a little work on the part of 
the home office officials to bring them 
into shape for use. 

Much has been written, much has 
been said to agents about care in fill- 
ing in application blanks, yet, judging 
from those received, many do not ap- 
pear to have even made an effort to 
comply with these proper require- 
ments. . 

A minute’s thought should enable 
the agent to realize that each state- 
ment, or question provided for in the 
application blank is for a purpose and 


the blank spaces pertaining theretoe 
are not intendei to be left blank or 
carelessly filled. The purpose is to 


furnish the company complete informa: 
tion in regard to ‘applicant, and as the 
application becomes the basis of a con- 
tract it should be filled in fully, com- 
pletely and _ correctly. Such agents 
would not accept a contract with in- 
complete specifications—nor a_ policy 
with specific details omitted. Why 
then expect a company to accept an in- 
complete application? 

An incomplete or imperfect applica- 
tion causes delay because it must be 
“held up” until it is perfected. This 
means delay in delivering policy, which 
delay may—frequently does—prove 
fatal to a delivery, resulting for the 
agent in a less of time, labor and com- 
mission. 

An agent’s standing with his com- 
pany depends largely upon the com- 
pleteness and correctness of applica- 
tions sent in. Carelessness in this re- 
spect is destructive of confidence, and 
soon promotes doubt en part of the 
company as to the safety of accepting 
applications from him. 

We cannot understand why in so im- 
portant a matter as an insurance con- 
tract an agent, whether representing 
client, or company, should manifest 


such a degree of carelessness as is 
shown in the many incorrect applica- 
tions he sends to his company. 

Agents are paid a liberal commission 
for doing their work carefully, and 
failure to do so not only works delay 
but is a reflection upon their square- 
ness and ability. 

Companies are seeking business and 
are well pleased to receive applications 
and will promptly issue policies there- 
on when applications are properly and 
completely filled out. The holding up 
of an application for correction is al- 
most inevitably because of the agent’s 
neglect or carelessness, and instead of 
being aggrieved at the company he 
should take himself around the corner 
for chastisement. 

Special attenticn is called to the 
gross carelessness manifested by so 
many agents in regard to applications 


for beneficiary insurance, and_ es- 
pecially applications submitted after 
the policy in which beneficiary -is 


named has been issued and delivered. 
Very many agents do not think it 
necessary to properly fill in the blanks, 
to give number of policy, or to whom 
policy was issued. The beneficiary 
blank must in every case be perfectly 
filled out. 

Remember that an application is the 
foundation of the contract and, there- 
fore, must be perfect and complete, 
and the agent’s duty to client and com- 
pany is to see that it is complete be- 
fore sending to home office. 

If agents will only bear in mind that 
statements in application should be 
full and complete—that if there are no 
exceptions to the printed statements 
the words “No exceptions” should be 
written—that occupation and duties of 
occupation, place of residence and 
business, kind of business, should all 
be clearly, explicitly, and correctly 
stated; that no alterations or erasures 
are allowable; that in event of error a 
new blank should be used; if agents 
will bear these and other necessary 
requisites in the line of complete, per- 
fect applications in mind and act ac- 
cordingly they will not only keep their 


records clear but advance the inter- 

ests of themselves and the company 
Preferred Accident Pilot. 
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We often have agency 

Getting in inquiries from men who 

Among the state they have ability 

Producers. to earn more than they 

are making, but object 

to giving up salary or going on com- 


mission basis. The man who has to be 
guaranteed every step he takes 
not progress very far. If some 
else must take the responsibility 
insure him a stated income, that 
son is entitled to a profit for the risk 
taken. In other words, the man who 
insists On working on a salary basis 
must earn more than his salary, for 
he must also make a profit for. his em- 
ployer. If he does not earn the salary 
his services are quickly 
with. There is no big success in the 
business world without taking some 
risk, but where a man knows that he 
has ability to earn more, why should 
he hesitate to give up a salary? If he 
has not faith in himself why should he 
expect others to bank on him? 

On a commission or profit 
basis a man is practically 
for himself. The only 
possibilities is his own capacity and 
energy. If he works systematically 
and aggressively he gets correspond- 
ingly good results. If he is careless, 
indifferent or indolent and works but 
one or two days a week, or one or two 
hours a day, then his income is corre 
spondingly small, but there is no one 
to blame for it but himself. The live 
man will not work on salary. He is 
more independent and has decidedly 
bigger possibilities cn commission 
basis. The Federal furnishes large as- 
sets to guarantee the policies you sell; 
it takes all risks of losses under those 
policies and guarantees you a stated 


one 
and 
per- 


sharing 
in business 
limit to his 


will | 


dispensed | 


| 
| 
| 





T 


percentage of your premium income 
whether the business is profitable or 
not. The volume and quality of busi- 
ness determines your income; your 
possibilities are unlimited, for we in- 
sure any male or female of average 
age who is a good physical risk. 

Are you making the most of your 
capacity and opportunity? Are you 
satisfied with a small income? Why 
not determine to be a live one? Think 
it over seriously.—Federal Casualty 
Record. 





FIRST REINSURANCE COMPANY. 





Carl Schreiner President, H. H. Stryker 
Underwriter—Prominent Hartford 
Men Interested. 





H. H. Stryker, formerly head of the 


Surety Association of America and 
previously vice-president of the Amer- 
ican Bonding Co. of Baltimore, has 
been made vice-president of the First 


Reinsurance Co. of Hartford. 

The company will have a paid-up capi- 
tal of $500,000 and paid-vyp surplus of 
the same amount. 

Carl Schreiner has been elected presi- 





dent; H. H. Stryker vice-president and 
secretary, and Wiiliam Bhmann assist- 
ant secretary. The company will have 
its headquarters at Hartford and will 
transact a reinsurance business only 
throughout the United States. 

The following directors have been 
chosen: Richard M. Bissell, now vice- 
president of the Hartford Fire: Sylves- 
ter C. Dunham, president of the Travel- 
ers; Wilhelm von Finck, Charles E 
Gross, Walter =e Rosen, Carl Schreiner 
and Heber H. Stryker. 

The American Ciger Company of 
Pittsburgh, must defend a suit for $5,- 
090 brought against it by John A. Law- 


ton who seeks to recever damages for 
the death of his daughter Ida. The 
latter, then employed by the Company 
was killed when a water tank on the 
factory grounds collapsed last summer 








GEORGE J. KUEBLER 
Attorney - at - Law 
EXPERT LEGAL COUNSEL ON 
INSURANCE MATTERS 
Briefs of the Law in any State 
on Matters of 


INSURANCE 


a Specialty 
_s- References on Application -:-:- 


Suite 720-29 So. LaSalle St. ,Chicago, Ill, 


TELEPHONES: Randolph 6816 and 6817 





ef tefovred 


of few York 
SUPERIOR POLICIES 
KIMBALL C. ATWOOD, President 
80 Maiden Lane, New York 











The Kmployers’ Liability 
Assurance Corporation, Limited 


The original and leading Liability 
Insurance Company in the World 
LIABILITY, STEAM BOILER, ACCIDENT, 
HEALTH, FIDELITY 
AND BURGLARY INSURANCE 


United States Branch 
SAMUEL APPLETON, United States Managet 


Employtrs’ Liability Building, 
33 Broad Street, Boston, Mass. 


ACENTS WANTED 









»® 
Sas 


S 


NATIONAL 


CASUALTY 


Majestic Building ° ° 


Address: 


The NATIONAL of Detroit 


ACCIDENT AND HEALTH INSURANCE 


DISTRICT MANAGERS WANTED 


Salaried Positions and big future in cities in 
Pennsylvania and New 


capable of managing an industrial debit 


National Casualty Company 


PIONEER IN 


New York 


Jersey for producers and men 


Det -oit, Mich. 








Home Office, 


DANIEL D. WHITNEY, Vice-Pres. 8. Wm. 


RELIABLE 


THE 


METROPOLITAN CASUALTY 


INSURANCE CO. OF NEW YORK 
(Formerly The Metropolitan Plate Glass and Casualty Insurance Co. 
47 CEDAR STREET 


Chartered 1874 
PERSONAL ACCIDENT POLICIES 


OF THE MOST APPROVED FORMS 
EUGENE H. WINSLOW, 
BURTON, Sec. 
AND ENERGRTIC 


President 
ALONZO G. BROOKS, Ass’t Bec. 
AGENTS WANTED 








HEAD OFFICE 
CHICAGO 


F. W. LAWSON 
General Manager 
Liability, Accident, 
Burglary, Boiler and 
Credit Insurance 





THE SIGN OF GOOD CASUALTY INSURANCE 





Established 1869. 


London Guarantee & Accident Co., Ltd. 


OF LONDON, 


F. J. WALTERS 
Resident Manager 
55 JOHN STREET 

New York 


Elmer A. Lord & Co. 
145 Milk St., Boston 


Resident Managers 
New England 


ENGLAND 
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Guaranty Fund Deposited with the State of Texas $150,000.00 
Good Territory Open in Several Southern and Western States 






SEER ISSR RPP 


“Wanted Special Agents ', Smet cctitnns Penne 
; p g : 






















Address Agency Department 








Flat Iron Building, Fort Worth, Texas 



































LNSUARANON, “CUMANNE 


BALTIMORE, MD. 
Cash Capital $350,000.00 Surplus to Policyholders $451,281.41 


FOR AGENCIES IN NEW YORK, NEW JERSEY and PENNSYLVANIA, 
Apply to HARRY W. BIRCHARD, Special Agent, ELMIRA, N. Y., or HOME OFFICE 








SCRANTON 
L, is: 


Has work for every good life agent in this 
territory. The more the merrier. 


New Policies---Renewal Contracts 


—BOTh LISERAL——_—_ 


R. VAN WAGENEN, Agency Director 
Allentown National Bank Bldg. - - Allentown, Pa. 








CASUALTY CO. 


Incorporated under Massachusetts Laws 


Fidelity and Surety Bonds, Burglary and 
Theft, Accident and Health Insurance 
Liability and Automobile Property Damage 


Excellent territory open to reliable representatives 


HOME OFFICE 
4 Liberty Square, Boston, Mass. 











STATE MUTUAL ure insurance company 


JOHN W. MADDOX, President 
Rome, Georgia 


Offers to good producers some excellent territory in Georgia, Alabama, 
Arkansas and Florida, where the Company is well and favorably known 
and where your success will be measured by your work. 


L t ted, tak Head Offi 
Uf interested ik’, A. B. UTTER, Agency Manager, nome’ Geovcia 























Central Life Strongly Endorsed by State 
Board of Examiners 








A SHORT time ago examiners acting for the auditor of the State of Iowa finished 

an exhaustive examination into the affairs of the Central Life. Several men 

were constantly engaged in the work during a period of about eight weeks. 

The examination covered a period of four years, ending June 30, 1912. The report 

submitted by these examiners to the Auditor of State is one which is in every way com- 
plimentary to the Company. Some brief extracts are given herewith: 


“ The books were found correct in balance and well kept.* *” 


“The various reports submitted to the department since the last examination 
was found to agree with the ledger accounts as regards income and disburse- 
ments and assets.” 


“A very complete set of agency records is kept. The commission allowed 
and the expense ratio are favorable and the business renews well and shows 
exceptionally good mortality,” 








“The policy forms are clearly worded and the surrender values allowed are 
favorable.” 





“All death claims and matured endowments incurred since the last examina- 
tion were inspected and found to have been paid promptly and in accordance 
with the policy provisions. In certain cases where the policy did not provide for 
cash surrender values, values were granted including an allowance on account of 
anticipated profits before the surpl lation period had expired.” 





“As will be seen from the foregoing and from the recent annual reports of 
the Company it is progressing rapidly and yet without recourse to ‘high-pressure’ 
methods and altogether the outlook is decidedly bright.” 





Progress in Sixteen Years: 


ADMITTED ASSETS YEARS INSURANCE IN FORCE 
$2,972.00 1896 $256,000.00 
41,347.00 1899 1,161,000.00 
102,687.00 1901 2 , 363,054.00 

266,296.00 1903 4,363,784.00 
551,212.00 1905 8,815,246.00 

849,572.00 1907 10,783,555.00 

1,079,396.69 1908 12,593,575.00 


1,360,559.42 1909 15,413,314.00 
1,594,162.27 1910 17,913,602.50 


1,952,407.45 wn  $20,565,597.50 
2,210,451.44 sexs0.12 24,119,439.00 





WOULDN’T IT BE WELL FOR YOU TO 
WORK FOR THE CENTRAL LIFE? The Company 
is undeniably strong and well managed, and it is growing 
at a rate seldom equalled. It is writing now twice as much 
business as it did a year ago. It is operating in seventeen 
states and has much good territory open. Let us hear from 
you if you want a good contract with a good company in 
good territory. 


GENERAL AGENTS WANTED IN OHIO AND PENNSYLVANIA 


THE CENTRAL 
LIFE ASSURANCE SOCIETY 


DES MOINES, IOWA 


GEO. B. PEAK, President H. G. EVERETT, Secretary 



























